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The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


| ae F Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President z.C. Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 








Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

ere Policies—Life, Group, Accident and 
ea 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 
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The 


EUREKA-SECURITY 


FIRE & MARINE INSURANCE CO. 
Established 1864 


22 GARFIELD PLACE, CINCINNATI, OHIO 
B. G. DAWES, JR., Vice-President and Secretary 


Annual Statement, January 1, 1927 


ASSETS 


TIE SAE IES STD Fe $118,508 .63 
United States Government Bonds..... 550,569.50 
Federal. and Joint Stock Farm Loan 

Bonds, State Territorial, Municipal 

Bonds and other Securities......... 305,215.00 


Railroad, National Bank and other 


iy oh nga dda aaah te 6 1,235,452 .00 





I BOI, 6 oc 6 55s 9+ ween dewaess 18,000.00 
Premiums in the course of collection. 270,914.13 
Cash in Bank and Offfice.............. 54,218.92 
Interest due and Accrued............. 11,528.74 
ye eae $2,564,406.92 
Total Income, 1926. . wseee 15251,491.48 
Total Disbursements, 1926 ‘(inel. 
EE Oe ere 1,022,303.23 





LIABILITIES 

CINE a oi cs ng os Hen o's ae 500,000.00 
Reinsurance Reserve................. 1,056,054 . 09 

Reserve for Losses, Tax and all other 
SN A ia UR bls eco oweseaes 235,278 . 67 
Wee III Sank Sek oh SS 773,074.16 
$2,564,406.92 
Surplus to Policyholders........... $1,273,074.16 
Losses paid since organization...... 6,048,241.53 
Gain in Reserve, 1926............... 129,835.82 
Gul in Amey. fs. i ke ee, 293,653.15 
Golem Bem Sie eee ree, 112,627.38 
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THE SPEUrA TOR 
































Your Equipment 
should conform to 
Your Aspirations 

















HE great artist brings to his aid a wide As this fact determines preeminence in other 
variety of brushes and pigments for the arts and crafts, so is it consistently vital to 
proper execution and interpretation of his idea. the most successful achievement in life un- 


The expert craftsman in wood, stone or metal derwriting. 


brings to his service innumerable tools and in- Perfect Protection is a modern refinement of 
struments so that he may secure necessary the fundamental idea of life insurance. It is 
refinements in his work. . the essential selling equipment of the under- 
No one can reap the fullest benefits from his writer, intent on providing the highest and 
daily activities if he lacks proper and adequate most advanced type of personal protection to 
equipment to support his ideals, ideas, ambi- those he serves. 

tions and convictions. 





A PERFECT PROTECTION ILLUSTRATION 


Accident—$50.00 every week, payable for one day Sickness—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. or for fifty-two weeks if disabled by any sickness. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and Old Age—$5,000.00 cash to you at age 65, or 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- Death by Accident—$15,000.00 cash or $10,000.00 
ductions from the face of the life policy to offset cash AND a monthly income to your family 
indemnity so paid. should death result from accident. 





Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 











To learn more of Perfect Protection and the strong, progressive institution which has made this 
service possible, write for our little booklet, “Selling Perfect Protection” which gives other basic 
reasons for the widespread public demand which Perfect Protection is meeting day by day. 


RELIANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 


Tue SPECTATOR is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y._ Entered as second-class matter June 28, 1879, 
at the Postoffice New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CXVIII. Number VIII, February 24, 1927; $4.00 per annum. 
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AETNA GROUP MEETING 





New Officers and Promotions Made in 
Companies 





E. E. CAMMACK VICE-PRESIDENT OF 
AUTOMOBILE 





James H. Brewster, Jr., Made Vice-Presi- 
dent and Treasurer of All Three 
Companies 

HartForD, Conn., Feb. 14.—Directors of the 
Etna Life Insurance Company, the A‘ttna Cas- 
ualty and Surety Company, and the Automobile 
Insurance Company held their annual organiza- 
tion meeting Friday, re-elected all officers of 
the three companies, made several changes in 
the official personnel, and voted favorably upon 
seven promotions. 

E. E. Cammack, vice-president and actuary 
of the Attna Life Insurance Company, was 
elected a vice-president of the Automobile In- 
surance Company. When the Aétna Life In- 
surance Company began to formulate plans for 
the reorganization of this subsidiary last March, 
Mr. Cammack was placed temporarily in execu- 
tive charge. 

In April of last year Alfred Stinson, for- 
merly a vice-president of the Fidelity-Phenix 
Fire Insurance Company, was elected vice- 
president of the Automobile and given complete 
charge of the company’s underwriting policy, 
although it was understood at the time that Mr. 
Cammack would continue to maintain an active 
interest in the Automobile’s affairs. The di- 
rectors’ action in naming Mr. Cammack vice- 
president does not signify any change in the 
status, and is intended only to make official 
Mr. Cammack’s close association with the com- 
pany. 

James H. Brewster, Jr., vice-president of 
each of the three companies, was elected treas- 
urer also of each company, and his title from 
now on will be vice-president and treasurer. 

In the Aftna Life Insurance Company, the 
directors created and filled two new positions, 
elected an assistant secretary, and confirmed the 
previous appointment of Dr. Parker M. Cort, 
who was elected associate medical director. The 
new positions are both to be known as assistant 
superintendents of agencies, and Lester O. 
Schriver and Richard L. Place were elected to 
fill them. The new assistant secretary is Lewis 
O. Kinne. 

Mr. Schriver was appointed instructor in the 
sales training section one year ago, and last 
November was made manager of that depart- 
ment. He is a graduate of the University of 
Syracuse, and for some time was employed as 
Secretary of the Y. M. C. A. at Wesleyan Uni- 
versity, Middletown, Conn. He subsequently 
entered the employ of Shepard & Co., general 
(Concluded on page 9) 





WASHINGTON SAYS 
“NO! NO!” 


Pacific Board Wants Arbitrarily to 
Dictate 








CALIFORNIA AND OIL 





The Danger of the Lightning Hazard to 
Oil Reservoirs 


By Leonarp Woon, Jr. 


Archibald Agent has been doing the Pacific 
Coast and that means “wim, wigor and sum- 
monses’—for the roads are meant for speed- 
ing and motorcycle cops. Says Arch: 

“Be things as they may in the land of the 
bungalow, the boys I’ve met out here won't 
even dive when they go swimming: the air is 
so darn good! Yet and however, the big com- 
mission and rate men are making the pennies 
so fast that a new tire on their Chevrolet is as 
heart-breaking to them as ‘one more’ at a place 
I’ll take you to when ever I get back to Billy’s 
Short-Cut—which is a long way home. But 
if you want to hear one of the ‘Pacific Board- 
ers’ ask the Ambassador Hotel—yep, Holly- 
wood—orchestra play the ‘Rosary’—just men- 
tion the Union Oil Fire! Many an insurance 
man’s wife lost her fur coat in that fire—not 
to mention what the private secretaries had to 
forego. This fire proved a real ‘sock’ to many 
companies and it was the first fire in the his- 
tory of fire insurance companies that two loca- 
tions owned by the same insured—that is, un- 
der the same schedule—situated two hundred 
miles apart were set on fire and burned simul- 
taneously as the result of being struck by 
lightning. Oil and oil reservoirs are the big 
problems since lightning has proved such a 
hazard. Here in California, the companies re- 
quire an insured to carry as mitch earthquake 
insurance as fire. 

“The Insurance Commissioners of Califor- 
nia and Oregon are appointed by the governor, 
but in Washington the Commissioner is elected 
by the people. The latter feels he can do bet- 
ter service to the people of Washington by 
keeping the insurance reins at all times in his 
hands and refuses to obey the mandates the 
Board of Fire Underwriters of the Pacific at 
San Francisco. In fact, he feels very strongly 
that the State of Washington should see fit to 
regulate its own insurance affairs. There are 
two local companies—reciprocating—owned and 
controlled in Washington and, accordingly, in 
that State there is the competition of deviating 
companies. One of the fears of the Pacific 
Board is that this condition will result in ex- 
cess commissions. Rates in Washington are 
a bit high, mainly because of the nature of 
the industries, but they are in keeping with 
(Concluded on page 15) 
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NEW AUTO BILL 


Liability Measure 
duced in Iowa 


Another Intro=- 





NO COMPULSORY FEATURE 





Bill Provides Penalty for Deposit of As- 
sets Without Authority 

Des Motnes, Iowa, Feb. 21—A new theory 
of taking care of damages sustained in auto- 
mobile accidents is contained in House File 
No. 197, by Knutson, of Cerro Gordo county, 
now pending in the House of Representatives. 
The act provides for the giving of security con- 
ditioned to pay damages caused by the opera- 
tion of motor vehicles, to fix the duties and 
responsibilities of the parties concerned and to 
declare a rule of evidence relative to the oper- 
ation of motor vehicles. The author of the 
measure contends that it will encourage liabil- 
ity insurance without the compulsory feature. 

The bill provides that any person who may 
be materially injured in his person or property 
through the operation of a motor vehicle, ad- 
ministrator, agent, or attorney of such person, 
may, without filing fee, at any time within 
ninety days after the occurrence of such injury, 

le in the office of the clerk of the district 
court of the county in which the injury was 
received or of the county in which one or more 
of the persons who are alleged to be responsible 
for said injury reside, an application for an 
order which shall require the person or persons 
alleged to be responsible for said injury to give 
security conditioned to pay any judgment which 
may be recovered because of said injury. The 
bill is similar to the plan proposed by E. C. 
Stone, United States manager of the Em- 
ployers Liability, Boston. 

A general allegation shall be made that the 
person injured was not negligent and that the 
parties claimed to be responsible for the injury 
were negligent on the said occasion, and that 
such negligence was the proximate cause of the 
injury, or such other general allegation of facts 
as will on its face show liability. 

The court or judge shall summarily hear the 
application. The issue shall be whether all or 
some of the persons then before the court by 
service or appearance, are probably liable in 
damages for the injury suffered by the person 
on whose behalf the application is made. 

Should the court or judge be of the opinion, 
from the testimony presented, that a jury might 
fairly find that either of the two injured and 
contending parties was responsible for the in- 
jury suffered by the other, then and in such 
case each party may be ordered to give security 
in favor of the other and conditioned as here- 
tofore provided. 

The owner or operator of the motor vehicle 
(Concluded on page 23) 
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INCIDENTALLY 











ALPH CLAY PRICE, son of Julian 
Price, president of the Jefferson Stand- 
ard, led all of the company’s agents in pro- 
duction during January. Mr. Price, who is 
twenty-five, accepted a position in the home 
office in 1925. A year later, having devoted a 
part of his time to production during his em- 
ployment in the home office, he gave up his 
position altogether, and the second month he 
was in the field paid for more than $100,000 
new business. 
* * * 
ROY KRUSE, president of California 
¢ State Life, has been elected a member 
of the board of directors of the California Na- 
tional Bank of Sacramento, one of the largest 
banking institutions on the Pacific Coast. 
* ok x 


G. McCONKEY, general agent for the 

* Canada Life, is leaving, Monday morn- 

ing, on the steamer Mauretania for a cruise 

along the Mediterranean. Mr. McConkey ar- 

rived in New York last Friday, and has been 

in conference in the New York offices, arrang- 
ing various matters prior to his departure. 

* * x 


HE Old Line Bankers Life Insurance Com- 

pany of Lincoln, Neb., has just completed 
the celebration of its fortieth anniversary. 
Present at tthe three-day meeting was Elisha 
Courtright of Milford, Neb., who holds the first 
policy of the company, issued May 28, 1887. 
The Broadcaster, house organ of the company, 
has a most interesting story of the life of this 
pioneer, who was the first settler in the town 
where he now resides, and who remembers the 
advent of all our modern evidences of civiliza- 
tion, such as the railroad, the telegraph and 
telephone, etc. At the time Mr. Courtright 
bought his policy he was a clerk in a general 
store in Milford. Mr. Courtright was born in 
1850 in Illinois, and moved to Nebraska in 1863. 

es ee 


N February 21 H. L. Shaw, superintendent 

of the Covington office of the Western and 
Southern Life Insurance Company, celebrated 
his thirtieth anniversary with the company with 
a convention at his office. The president of the 
company, W. J. Williams, presented Superin- 
tendent Shaw with a diamond service pin and 
Assistant E. Hull with a gold pin for five years’ 
membership in the Western and Southern 
Legion. Other speakers from the home office 
were Director of Agencies H. Thomas Head, 
Charles M. Biscay, manager ordinary depart- 
ment; Superintendent of Agencies W. C. Whit- 
ney, E. C. Raibourne, special representative, 
and J. J. Doyle, publicity manager. All of the 
Covington staff of twenty-eight agents and as- 
sistant superintendents attended the meeting in 
honor of their chief. Mr. Shaw was a close 


friend of President Harding during his resi- 
dence in Marion, Ohio. 





THE 
OBSERVATION POST 








“SMOKE” 








S° many insurance executives are personally 
acquainted with Walter C. Hill, vice-presi- 
dent of the Retail Credit Company of Atlanta, 
that I feel more than justified in printing in 
this column the accompanying picture of Mr. 
Hill’s children who are, respectively, Laura 
Radcliffe Hill, Walter Clay Hill, Jr., and Trav- 
ers Hill. Three more attractive youngsters it 
would be hard to find and their father has every 
right to be proud of them. With two boys in 
the group, the future executive staff of the Re- 
tail Credit Company does not lack for material. 
Incidentally, the picture first appeared in the 
February number of Inspection News, house 





Laura RapciirFE Hitt, Water C. Hit, Jr, 
TRAVERS HILL 


organ of the Retail Credit Company, and is 
reproduced here by courtesy of Miss Maybelle 
G. Jones, editor of publications. 

x Ok x 


HE Metropolitan Casualty Insurance Com- 

pany of New York is sending out a most 
attractive booklet entitled “Moses, Persuader of 
Men.” The work, written by Henry Cragin 
Walker of Boston, is being supplied to agents 
as “a reminder of what a sincere and conscien- 
tious man can accomplish through faith, work 
and unswerving loyalty to an ideal.” The 
booklet praises Moses as a master salesman 
who sold the idea of the Promised Land to the 
Jews and put his project into execution with 
success. The Metropolitan Casualty, the home 
office of which is located at 55 Fifth avenue, 
New York city, has a few extra copies of 
“Moses, Persuader of Men” on hand and will 
send them to those asking for them while the 
supply lasts. The introduction to “Moses, Per- 
suader of Men” is written by Dr. S. Parkes 
Cadman. 
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ET’S hope this, taken from a New York 

newspaper, is not just smoke, for suicide 
to-day seems to be a regrettable modern 
gesture: 

“(Baltimore) an anti-suicide club, with an 
initial membership of thirteen, whose members 
pledge themselves to take special courses in 
psychology, study student habits of thought, 
and discourage suicide, has been formed at the 
University of Baltimore.” 

Incidentally, statistics show that only 30 
per cent of the suicides and would-be suicides 
are mentally unbalanced at the time they com- 
mit or attempt the act. 

While being very up-to-date and on this 
happy subject, it might interest you to know 
there is in New York city a society known as 
“The Save-a-Life-League,”’ at the head of 
which is a very exceptional man, the Reverend 
Doctor Warren, who during the past year dealt 
with over one thousand four hundred would- 
be suicides! 

An interesting sidelight gleaned from an in- 
terview I had with him is that there are practi- 
cally no books condemning the act of suicide, 
but, on the contrary, there is all manner of 
literature commending the act! 

* * x 
ERE is a tip for insurance companies: 
Down in Washington, D. C., the Bureau 
of Standards has devised a paper which it is 
said can withstand the wear and tear of fold- 
ing twice as long as long as the paper now 
used in the United States currency. 

The way some people fold and all but twist 
their policies might make this new paper well- 
worth while looking into. 

I read where more furs are worn in the 
United States than anywhere else in_ the 
world. * * *. I have a hunch that fur in- 
surance in this country almost equals that of 
jewelry. 

* * * 
ALSO read—did a lot of reading this past 
week—that there is a religious sect in 
Siberia that live underground from the time 
they are forty until they bye-bye the world. 
They call themselves “subterranean dwellers.” 
Heck! Here in the States we have a non-re- 
ligious sect that are known as “cellar dwellers”! 
(Now what’s that got to do with insurance? 
Just that cellar dwellers come into their insur- 
ance sooner than other people.) 
i te ae 
ERE is one from a perfectly respectable 
magazine, Fire Engineering: 


a night fire in the drizzling rain. He was 


placed on sick leave so that he could get medical f 


treatment. * * * He entered the doctor's 
office hesitatingly and inquired of the nurse 
in a whisper: “Is the doctor in?” * * * 
The nurse replied in a low whisper: “No, but 


come on in.” 








“One of the | 
firemen had a bad cold as the result of fighting [ 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
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ARBITRARY FIRE PREVENTION 

HE communications page of the 

New York Times last Sunday was 
headed by a letter from one F. W. Fitz- 
patrick, of Evanston, IIl., who writes on 
the subject of fire prevention with par- 
ticular reference to public and quasi- 
public buildings. Just how little the busi- 
ness of insurance is understood by the 
public at large is indicated by this letter 
in which the writer suggests a plan of 
additions to a basic rate in case an in- 
spection proved the building to be defec- 
tive in fire prevention safeguards. He is 
evidently quite unaware that modern rat- 
ing is developed exactly along the lines 
which he suggests. True he wants a 
much more drastic application of such 
methods than is feasible or possible; in- 
deed he offers the idea that the fire insur- 
ance companies absolutely control the 
situation and should use their power in a 
most autocratic manner, one that would 
be certain to meet with wide public dis- 
approval since it would involve a virtual 
dictatorship over the building industry by 
fire insurance interests. A part of his 
communication follows: 

The whole fire situation could be absolutely 
controlled by the insurance people. They have 
given a hand to fire prevention, and now have 
experts, engineers, bureaus, all at work better- 
ing conditions. I would ask them to take an- 
other step—a more drastic inspection of build- 
ings, particularly the public and semi-public 
ones, theatres, hotels, offices, factories and such. 
A fire-door found blocked open, old hose dried 
out and useless, rusted standpipes, sprinklers 
and such equipment should subject a building to 
increased rates—a species of fine; a second 
offense or failure to do as notified, cancellation 


of insurance—and you have much of our fire 
loss right in hand. 

It may take time to secure requisite legisla- 
tion or authority, for the owners of cheap build- 
ings will object, but the cities—urged by insur- 
ance—can do something else we have clamored 
for for years, something most effective—the 
“labeling” of buildings conspicuously at their 
main entrances, “Fire Resisting,” “Ordinary,” 
“Dangerous.” Note the alacrity with which the 
man with “Dangerous” over his door will re- 
vamp and better his building so as to meet a 
higher classification, or he will tear it down 
altogether and build decently. 


In partial answer to these radical sug- 
gestions it may be pointed out that insur- 
ance companies, being quite human, al- 
ready wield such power as they may, nor 
are they overlooking opportunities for 
more. It would be foolish, indeed noth- 
ing short of silly, to say that they were 
deliberately ignoring such powers as are 
above suggested. They are not, because 
they do not have them, nor are the public 
likely to give them. Fire insurance com- 
panies have for many years taken the 
lead in fire prevention measures and, it 
is safe to say, will continue to do so. 
The schedule rating systems long since 
in force are devised exactly along the 
lines suggested. They are by no means 
as effective as could be desired but the 
fault lies not with the companies nor the 
rating system. If the public prefers to 
build cheaply and pay high rates, then 
the insurance company has to accept the 
situation. Its concern ends in getting a 
sufficient premium to cover the risk; it 
has no right to arbitrarily order an owner 
to improve his property, much as it might 
enjoy such a privilege. 





A DANIEL COME TO JUDGMENT 

HE whole question of public rela- 

tions is a matter which has engaged 
the attention of insurance officials for 
many years. Educational campaigns, in- 
stitutional advertising and other methods 
of reaching “the man in the street” have 
been suggested in an effort to accomplish 
the purpose of causing the policyholder 
and prospective policyholder to view the 
insurance business with the right mental 
attitude. 

Just recently, the Insurance Advertis- 
ing Conference submitted its recommen- 
dations regarding public relations to the 
committee of the National Board of Fire 
Underwriters. The findings of the Con- 
ference as they will apply to co-operation 
with the International Association of 
Casualty & Surety Underwriters have not 
yet been completed, but their submission 
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is expected within the near future. 
Apropos of the splendid work the In- 
surance Advertising Conference is doing 
on this project, it is worth recalling that 
THE SPECTATOR, in an editorial published 
October 23, 1924, discussed public rela- 
tions and then stated: 

The only agency that might accomplish some- 
thing constructive along these lines is the In- 
surance Advertising Conference. It combines 
the publicity experts of all classes of companies 
and under its auspices a comprehensive plan 
could be worked out. Nothing could do more 
to justify the existence of that organization. 





DEATHS FROM ALCOHOLISM 

HE year 1007 saw the highest re- 

corded death rate from alcoholism 
in the United States registration area, 
according to a graph prepared by Dr. 
Mathias Nicoll, head of the New York 
State Department of Health. Beginning 
in 1917 the rate dropped sharply until 
1920 when it began to rise again almost 
as sharply so that the close of 1926 finds 
it nearly back to the old average of 5 per 
100,000 of population. The trend con- 
tinues upward and it is freely predicted 
that the 1928 rate will be higher than in 
any year since 1911. The subject is 
likely to occupy a prominent position in 
the agenda of the conference of state 
and territorial health departments which 
will be held in May. The figures must, 
however, be very interesting to life in- 
surance companies, which have perhaps, 
not fully realized the trend of events. 
Such a condition, if maintained, will again 
bring the question of alcoholism to the 
fore and may force the companies to be- 
come more strict in writing persons who 
indulge in the use of alcoholic liquors. 
The question has come up in actuarial 
and medical conferences in the past two 
years but not as seriously as it may in 
the future. It is becoming increasingly 
evident that from a life insurance actu- 
ary’s or medical director’s standpoint, 
prohibition does not mean a great deal. 





-_s— 


N interesting bill has been pre- 

sented in the State of Indiana, by 
which every property holder would be 
given the right to question his fire insur- 
ance rate and to appeal to the courts in 
case he could not be satisfied with the 
decision of the insurance superintendent. 
Regardless of its merits or demerits in 
other respects, the proposed measure bids 
fair, if enacted, to swamp the insurance 
department of the state with work. 
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American Life Convention Suggests 
Changes in Blanks 

The Committee on Blanks of the American 
Life Convention which met in St. Louis, Mo., 
on Wednesday, February 9, decided on several 
changes in the blanks to be suggested to the 
committee on blanks of the National Conven- 
tion of Insurance Commissioners which will 
hold its regular annual meeting at the Hotel 
Commodore in New York city on April 4. 

The most important change suggested by the 
committee on blanks of the American Life Con- 
vention is in regard to the correct method of 
reporting the reserve on certain guaranteed 
benefits included in some of the policy con- 
tracts, notably those commonly designated as 
coupons. 

Another suggestion submitted by the Asso- 
ciation of Life Insurance Presidents which was 
approved by the American Life Convention 
committee was regarding Schedule B, Part 2, 
which now requires mortgage loans of $10,000, 
or more, other than on farm properties be re- 
ported in detail. It is suggested that the detail 
reported be required where the loan is $25,000, 
or over. 


Bill to Broaden Missouri Investment Law 
Killed 

St. Louis, Mo., February 18.—Amendments 
adopted by the Missouri Senate on February 
14 virtually killed two measures supported by 
the three largest Missouri life insurance com- 
panies which would have empowered life insur- 
ance companies to invest their capital, reserves 
and other surplus funds in the stocks and 
bonds of private, public or quasi-public cor- 
porations with certain limitations and also to 
accept such securities in partial payment of 
real estate sold after foreclosure proceedings. 

The bills had been introduced in both houses 
of the Missouri General Assembly and were 
sent to Jefferson City by Morton Jourdan, 
counsel for the Missouri State Life Insurance 
Company; David W. Hill, vice-president of 
the International Life Insurance Company, and 
former Attorney-General Frank W. McAllister, 
counsel for the Kansas City Life Insurance 
Company. 


Shenandoah Life Examination 

RicHMonpD, VA., February 18.—High praise 
for the Shenandoah Life is found in the con- 
cluding words of the report of the examination 
just completed by the insurance departments of 
Virginia and North Carolina. The examiners 
Say: 

“Tt is a pleasure to report the splendid prog- 
gress made by this company since it started 
business in 1916. It has steadily increased both 
its assets and insurance in force, and at the 
same time built up a surplus, at the end of 
1926, amounting to $403,716.66. Its officers are 
efficient and have at heart the welfare of the 
company and the interest of its policyholders.” 

The report of the examination bears the 
date of December 31, 1926. It shows that the 
company’s insurance in force amounted to $54,- 
268,885; its capital stands at $500,000. During 
1926, the total income was $1,438,461.53, of 





which $1,230,407.3I1 was premium income. Ad- 
mitted assets were $3,806,330.70, non-admitted 
assets, $78,355.75, and reserve, exclusive of re- 
serve for disability, $2,605,667.00. 


Robertson Law Repealer Dormant 

AustTIn, Tex., February 17.—Bill by Repre- 
sentative G. R. Lipscomb of Fort Worth, pro- 
posing repeal of the Robertson Insurance Law, 
is still lying dormant before house committee 
on insurance. This is due, in a great measure, 
Representative Lipscomb said, mainly to the 
illness of Representative J. M. Kirby of Hous- 
ton, who was scheduled to take a leading part 
in the effort to repeal this law. 


Lincoln Life Agents Meet 


More than 125 agents attended the sectional 
meeting of the Lincoln National Life Insurance 
Company held at the company’s home office in 
Fort Wayne, Ind., on February 8, 9 and 1o. 
The agents in attendance were from the States 
of Indiana, Ohio, Pennsylvania, Michigan, 
Tennessee and Kentucky. 

Vice-President and Manager of Agencies 
Walter T. Shepard opened the meeting with a 
stirring address, summing up the record of the 
Lincoln National Life for the past year. He 
painted a vivid picture of the wonderful oppor- 
tunities afforded the company and its represen- 
tatives to grow and prosper through rendering 
real service to the insuring public. 








REEN RIVER, Wyoming, nestles 

close to the Rockies. Above it 
the mountains climb to the sky. And 
directly over the town itself, is Green 
River’s chief claim to fame—a bal- 
anced rock. No one knows how it 
got there. No one knows how long it 
has perched there—for ages, perhaps. 











Security Mutual Life can 


ance as @ vocation. 

territories are 

still available to life 

underwriters of proven 2 
ability. (We will gladly 
discuss these matters with 
you inperson—or you can 
write for a copy of our 
—— book, “A Frank 
Talk On Your a 





Green River Has Confidence In This Rock 


MENACE — some might call it. A menace to 

the safety of the people below. But Green River 
doesn’t think so. Daily its citizens go about their 
work, never giving an apprehensive thought to the 
balanced mass of rock hanging over their heads. 


Green River is confident about that rock. A deep-set 
confidence—born of the rock’s defense against the 
assault of Time —the blesting storms—the corrosion 


of the elements .. . 


And Green River continues to flourish. 


It 1s confidence such as this which has brought the 
Security Mutual Life Insurance Company to the fore. 
Indeed, without this transcending public confidence 
in the stability of the Company—we would long 
since have ceased to function. 


We like to feel that the public’s confidence in us has 
been well founded—and that the increasing growth 
and prosperity of the Company since its inception in 
1886— is the surest indication that the confidence of 
our policyholders has never been violated. 
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SUCCEEDS JAMES A. FULTON 


Fernand E. Grendon Is New Agency Man- 
ager of Continental-American 

Fernand E. been appointed 
agency manager of the Continental-American 
Life Insurance Company, of Wilmington, Dela. 
Mr. Grendon succeeds James A. Fulton, who 
recently resigned as vice-president and agency 
manager to become agency manager of the 
Home Life Insurance Company of New York. 

Mr. Grendon was formerly a_lieutenant- 
colonel in the Canadian Army. He has been 
connected with the life insurance business for 
a number of years, having had a very suc- 
cessful experience with the Travelers Insurance 
Company, of Hartford, in Montreal, Quebec, 
and in New York city. He has lately been 
in the service of the Connecticut General Life, 
of Hartford, in Rochester, N. Y. 

Mr. Fulton’s place on the board of directors 


Grendon has 


of the Continental-American will be taken by 
Robert H. Richards, Esq., a Wilmington law- 
yer of wide reputation, who is a director of a 
1umber of corporations, including two of the 
leading banks of Wilmington. 

The Continental-American is also announc- 
ing the appointment of Norman E. El!sworth 
as general manager of the Southern division of 
the company, which includes the territory from 
Baltimore south. He will have his headquar- 
ters in Washington, D. C. 

Mr. Ellsworth has had an extensive and suc- 
cessful experience in the life insurance busi- 
He was originally with the E. A. Woods 
Agency in Pittsburgh and was at one time pri- 
vate secretary to Mr. Woods. Later he was 
active in organization work for the Equitable 
in the State of Georgia, where he was very 
successful. He then came to Washington a3 
general agent for the A®tna. 

The appointment of Mr. Gendron as agency 
manager and Mr. Ellsworth as general man- 


ness. 


Federal Reserve Life Organizing in 
Arkansas 

Littte Rock, Ark., February 17.—Organ- 
ization of the Federal Reserve Life and Acci- 
dent Insurance Company has been completed 
with former Mayor D. Brockhouse as 
president; S. R. Thomas as vice-president, G. 
A. Davis as secretary and agency manager, and 
E. N. Petit as treasurer. They, with C. L. 
Jones, compose the board of directors. 

From one of many thick volumes in his 
office, United States District Attorney Charles 
F. Cole showed Mayor Ben D. Brockhouse 
an Act of Congress of May 24, 1926, which 
will necessitate a change in the name of the 
recently organized Federal Reserve Life and 
Accident Insurance Company. 

Prosecution of the new concern, of which 
Mr. Brockhouse is president, is not contem- 
plated. 


3en 


To Enlarge Insurance Courses 

RicumMonp, Va., February 19.—The Univer- 
sity of Virginia, at Charlottesville, is planning 
to enlarge its insurance courses now offered 
in its department of business education. Dr. 
Elbert A. Kincaid was in Richmond this week, 
in the interest of the project. The University 
at present lacks funds to carry out its purposes, 
and Dr. Kincaid is seeking financial assistance. 
Tentatively, the University authorities plan to 
concentrate first on the life insurance course, 
and then develop the course in property insur- 
ance. It is likely that an appeal for aid will 
be made to the Association of Life Insurance 
Presidents, and to the life insurance companies 
domiciled in Virginia. 








ager of the Southern division puts the Conti- 
nental-American in a very strong position to 
carry forward the program of agency develop- 
ment which has been inaugurated. 





James A. FULTON 


FERNAND E. GrENDON 
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CENTRAL LIFE CONTROL FURTHER 
COMPLICATED 
Policyholders’ Action to Restrain Either 
Side from Holding Agency Meeting 
Des Mornes, Iowa, February 19.—The con- 
troversy over the management of the Central 
Assurance Society took a new angle Thursday 
when Charles W. Lyon, attorney for the pol- 
icvholders and agents of the company, made a 
trip to St. Louis and filed application for an 
order from the Federal court over which Judge 
W. S. Kenyon, of Iowa, was presiding and was 
granted a restraining order adding still further 
to the legal tangle into which the affairs of the 

concern have been plunged. 

Although Mr. Lyon ostensibly is acting on 
behalf of agents and policyholders, or agents 
who are policyholders, the Miller-Carr faction 
charged yesterday that he is in reality acting 
on behalf of a group who are supporting Dr. 
T. C. Denny and H. M. Havner for the presi- 
dency and general counselship against Miller 
& Carr. 

The Kenyon temporary restraining order stip- 
ulated as follows: 

1. That both factions are restrained from 
expending any money for holding the meeting 
of agents at Memphis, New Orleans or Havana. 

2. That they are restrained from circulariza- 
tion of the agency force or policyholders in 
connection with the contest for control now in 
the Polk county district court. 

3. That they are restrained from sending 
out any advertising matter for the Central 
Life Assurance Society until it is definitely set- 
tled who are the officers of the society. 

4. That the Iowa National Bank is re- 
strained from paying any checks drawn by 
either faction for the purpose of holding any 


meetings. 
5. That the Iowa National Bank is re- 
strained from paying any checks drawn by 


either faction intended to pay the expense of 
any agents to any meeting of the society in 
Memphis,, New Orleans or Havana. 

Hearing on the order will be given Febru- 
ary. 25. 

Policyholders bringing the action are: Louis 
Abels, Seattle, Wash.; B. B. Dean, Mitchell, 
S. D.; H. E. Kirk, Kansas City, Mo., and R. 
L. Wilson, Portland, Ore. 

Defendants are all those claiming to be of- 
ficers or directors of the organization. 

In the meantime all questions involved until 
this new restraining order was precipitated are 
being threshed out in the Polk county district 
court under Judge Lester I. Thompson, a trial 
by jury having been waived by both sides, as 
legal points only are to be considered. 

The Iowa supreme court will take up some 
questions not yet acted upon by that body, but 
presented in the recent injunction suit, on 
March 3. Eight of the leading attorneys of the 
State are on either side with masses of evi- 
dence. 
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MISSOURI STATE LIFE 


Presents Its Annual Statement 


HE year 1926 was in many re- 

spects the greatest year in the 
history of the Missouri State Life 
Insurance Company. The year was 
especially marked by the announce- 
ment of new rates and policies; by 
improved methods of underwriting in 
the Home Office and by a wonderful 
spirit of friendship and co-operation 
between the Home Office and field 
force. 


The Company's admitted assets 
increased from $61,889,485.52 to 


$70,554,896.66, an increase’ of 
$8,665,411.14. 


Free surplus increased from $2,007,- 
979.36 to $2,768,875.05, an increase 
of $760,895.69. 


Insurance in force, including Group, 
increased from $587,586,508.00 to 
$670,919,561.00 an increase of $83,- 
333,053.00. 


New business paid for in 1926 
amounted to $179,542,912.00, as 
compared with $136,978,659.00 in 
1925, an increase of $42,564,253.00. 





Admitted Assets 


First Mortgage Loans on Real 


SIE sho achecs arstersterd dea syecn ee $38,888,375 .75 
Real Estate, Home Office...... 1,244,937 .80 
Rem Batate, Other... < <6 sissies 3,408,694.59 
Real Estate Sales Contracts.... 940,559.62 
Collateral Loans.............. I, 190,000.00 
Loans to Policyholders........ 14, 109,628.75 
U.S. Gov't and Municipal Bonds 3,802,567.98 
Premiunt Notes... 2.006000 404,917.94 
Cash in Banks on Interest..... 2,127,787. 26 
Cash in Banks and Home Office 

NOt On UNCELESE...... 6.<.<,0.000:6:0: 63,753.44 


Accrued interest on Investments 1,836,702. 29 
Outstanding and Deferred Pre- 


RUINS a co aracsth ad amas etna 2,352,534.51 
Due from Other Companies on 

Policies Reinsured.......... 28,258.00 
All Other Assets.............. 96,178.67 





$70,554,896. 66 





Balance Sheet, December 31, 1926 


Liabilities 

POLICY RESCEVES 66:5. cisreisiocevnce si $61,277,817. 23 
Policy Claims in Process of Ad- 

gustment NOt Ue. ....6.< 66scss 473,075.79 
Premiums and Interest Paid in 

PAV ACE sla cias ee ev ceil os a 504,880.85 
Dividends Left on Deposit with 

GOA Y oo 5:.ci5: sc5:cerace'-siaie sist) 1,051,265. 48 
Reserved for Taxes........... 399,268.70 
Contingency Reserve for Invest- 

RPMPTAUS eyo iirs ea ciara ss Seale aws 100,000. 00 
All Other Liabilities........... 445,414.90 


Apportioned for 
Policy Dividends $1,473,698. 66 


Capital Stock.... 2,000,000. 00 
Surplus... .. .....- 2,768,875.05 
Surplus for Protection of Policy- 


OO a Sem 6,242,573.71 


$70,554,896. 66 








A Great Company Daily Growing Greater 


Missouri State Life Insurance Company 


M. E. Singleton, President Home Office, St. Louis 
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Berkshire Life Insurance Company 

Excellent progress during 1926 is noted from 
the annual statement of the Berkshire Life for 
the year ending December 31, 1926. This state- 
ment is of more than passing interest for it is 
the 75th annual statement to be submitted by 
which celebrated 
jubilee of continuous business on September 4, 


this company, its diamond 


1926, having begun business on September 4, 
1851. The youthful virility of this pioneer 
American insurance company, is particularly 
pleasing to THE SPECTATOR as we view the ad- 
vance of the life insurance idea to universal 
acceptance, being in the position of recogniz- 
ing the continued progress of a company whose 
annual achievements we have analyzed for 
almost sixty years. The present management 
of the Berkshire Life has so inspired the agency 
organization of the company that its business 
written, increase in new business written and 
increase in outstanding insurance, reflect a 
greater degree of progress in 1926 than in any 
year of the company’s history. 


The statement shows that during 1926 the 
company wrote $27,350,046 of new insurance, 
which was over $6,000,000 more than ever be- 
fore written by the company in a single year. 
The insurance in force increased $14,595,601 
during 1926 and amounted on December 31, 
last, to $181,059,229, the greatest gain ever 
made in this item by this company. At the 
end of the year the assets of the company 
totaled $39,580,855. The largest item of 
the company’s assets consists of high-grade 
mortgage loans, principally upon well selected 
city property in the States in which it derives 
its chief income, aggregating $18,041,325. The 
market value of the bonds owned was $12,226,- 
060. In this list, railroad and public utility 
bonds predominate. Other assets include $6,- 
783,499 of loans to policyholders; $608,187 real 
estate; $241,503 stocks; $296,523 cash; $847,- 
119 net deferred and unpaid premiums, and 
other assets of $536,548. The leading liability 
is the legal reserve on policies amounting to 
$35,726,520. The company had an unassigned 
surplus of $1,993,467 and an assigned surplus 
of $762,706, giving a surplus to policyholders 
of $2,756,173, or an increase of $369,610 over 
1925. During 1926 the premium income was 
$5,465,627, or $300,951 more than in 1925; and 
the total income was $7,708,709. $1,947,681 
was paid to claimants in death losses, while 
$210,356 was paid policyholders for matured 
endowments. Dividends to policyholders were 
$936,734; while total payments to policyholders 
and beneficiaries amounted to $4,052,054. The 
total expenditures were $5,675,388. 


The Berkshire Life is under very capable 
management, operates upon modern methods 
with liberal policy contracts and has a record 
of fair dealing with policyholders unsurpassed 
by any other company. The officers of the 
Berkshire Life, are: President, Frederic H. 
Rhodes; vice-presidents, John Barker, and 
Winthrop M. Crane, Jr.; secretary, Robert H. 
Davenport; treasurer, Joseph F. Titus; actuary, 
Alva C. Washburne. 





‘MISSOURI STATE’S ANNUAL 
STATEMENT 
St. Louis Company Increases Assets by 
Nearly $9,000,000 

The annual statement of the Missouri State 
Life Insurance Company of St. Louis, Mo., 
just published, shows that the company made 
excellent progress during 1926. Chief among 
the items was a gain in assets of $8,665,411 over 
the same figure at the close of 1925. The total 
admitted assets are $61,889,486. The surplus is 
now given as $2,768,875, which, with a capital 
of $2,000,000, gives a surplus to policyholders 
of $4,768,875. This gives a gain during the 
year of $760,896. 

The company wrote new paid-for life insur- 
ance to the amount of $179,542,912 as compared 
with $136,978,659 in 1920, thus showing an in- 
crease of $42,564,253. The insurance in force 
now amounts to $670,919,561, an increase of 
$83,333,053: 

Among the company’s liabilities is listed an 
item of $1,473,699 which has becn set aside 
for policy dividends. 

Marvin E. Singleton continues as president. 
Other officers are: vice-presidents, W. Frank 
Carter, Hillsman Taylor; second vice-presi- 
dents, John J. Crowley, John J. Moriarty, 
Henry Reichgott, E. C. Singleton; fourth vice- 
president, James J. Parks; secretary, F. H. 
Morgan; actuary, C. O. Shepherd; comptroller, 
J. Scott. 


‘Etna Group Meeting 
(Concluded from page 3) 
agents of the company at Hartford, and was 
transferred to the home office from there. 

Mr. Place is a native of New Hampshire and 
was graduated from Harvard with the class 
of 1920. 

He has had wide experience in both the field 
and at the home office, having begun his insur- 
ance career with the A<tna Life in 1922 as home 
office representative of the group department in 
Boston, serving under Vice-President Kendrick 
A. Luther, who was general agent there at the 
time. 

Mr. Place was transferred to Hartford in 
1923, and two years later was assigned to the 
life agency division as agency assistant. He is 
the author of several books and articles on the 
subject of life insurance selling. Chief among 
these is “Selling the Salary Insurance Plan,” 
which forms a part of the International Life 
Underwriters library. Mr. Place also has con- 
tributed to a volume on life insurance, which 
will be issued during the year by the American 
Academy of Political and Social Science. 

Mr. Kinne, who becomes an assistant secre- 
tary, was born in Glastonbury in 1888. He was 
graduated from the Glastonbury High School 
and later completed a business training course. 
He entered the service of the Atna Life in 
1906. After seven years of various clerical 
duties, he was assigned to the policy change 
section. In 1924, when this unit was joined 
with the policy writing section, Mr. Kinne was 
placed in charge of the combined division. 

In the Automobile Insurance Company, the 
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Bankers Life Leads in lowa Production 

For the sixth consecutive year, the Bankers 
Life Company led all life insurance companies 
in the production of new paid-for business in 
its home State of Iowa in 1926. Last year 
the new paid-for business of the Bankers Life 
Company in Iowa, including increased and re- 
stored, was $22,812,768. This amount set a 
new company record in Iowa business, eclipsing 
the former peak business of $20,929,647, writ- 
ten in 1925, by $1,883,121. 

The margin enjoyed by the Bankers Life 
Company in Iowa business of 1926 was more 
than $10,000,000 in excess of the paid-for pro- 
duction of the nearest competitor among the 
life insurance companies doing business in 
Iowa. Nineteen twenty-six business of the 
company in its home State was 37 per cent of 
the aggregate production of the four leaders 
in Iowa. 


United Fidelity Life Appointment 

Datias, Tex., February 19.—D. Easley Wag- 
goner, vice-president of the United Fidelity 
Life Insurance Company of Dallas, Tex., an- 
nounces the election of J. H. Langhorne of 
Henderson as general agent of the State of 
Arkansas. Mr. Langhorne was formerly con- 
nected with the company in Texas before his 
removal to Arkansas. 

The opening of the office in Little Rock is a 
forward movement for the company and Texas. 


C. P. Rockwell Actuary of South Carolina 
Department 

C. P. Rockwell was this week appointed and 
qualified as actuary and examiner of the South 
Carolina Insurance Department by John J. 
McMahan, commissioner of insurance. Mr. 
Rockwell is well fitted for his new position, 
having had four years’ departmental experience 
in addition to four years’ actuarial experience 
with private companies. 








directors made two promotions to the official 
staff in addition to those of Mr. Cammack and 
Mr. Brewster. 

D. R. Sibley was elected an assistant secre- 
tary of the marine department and Harry N. 
Smith was made assistant secretary of the fire 
department. 

Mr. Sibley came to the Automobile Insurance 
Company in April, 1920. He was born in 
Providence in 1894, and after his graduation 
from the schools of that city, he attended 
Brown University. Upon leaving college in 
1915, he entered the employ of the Providence 
Washington Insurance Company of Providence. 
When he joined the Automobile five years later 
it was as underwriter for the inland marine 
department. He was made manager of that 
department in 1922. 

Mr. Smith began his the 
Automobile Insurance Company in 1916, coming 
from the Scottish Union and National, where 
for eight years he had served in an underwrit- 
ing capacity. He was born in Burnside, Conn., 
in 1889, and attended the schools of East Hart- 
Mr. Smith, in addition to his knowledge 


association with 


ford. 


of home office affairs, has had wide experience 
in the field. 
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A Mutual Organization—Founded in 1845 





NEW YORK LIFE INSURANCE COMPANY 


DARWIN P. KINGSLEY 


346 BROADWAY, NEW YORK, N. Y. 


President 
Incorporated under the Laws of New York 








Eighty-second Annual Statement 


To the Policy-holders: 


You, the members of the New York Life Insurance Company, owned 2,220,784 policies et the close of business on 


December 31, 1926. 


You are a vast community of people representing every honest walk in life—farmers, bankers, tradesmen, merchants, 
laborers, manufacturers, employers and employees, and professional men and women—yecung and old—all bended together 


in a common enterprise for the common good. 


If you and your families could be brought together, you would populate one of the largest cities in the world. 


What 


a city it would be, with every family striving to safeguard its own future through a single co-operative institution for insur- 


ance and savings! 





A Prosperous Year 





In 1926, this Company, which you own, wrote 
another chapter of progress: 
New insurance over 
900 Million Dollars. 
Total insurance in force over 
534 Billion Dollars, 
Paid to members and beneficiaries over 
133 Million Dollars, 
including over 


53 Millions in Dividends. 


You, the policy-holders, have accumulated 
assets of more than 1% Billion Dollars. This 
money plus your future deposits and compound 
interest will eventually provide for payment of 
the Company’s obligations to you and your bene- 
ficiaries. 

We believe we are one of the companies Hon. 
Charles Evans Hughes had in mind when he 
recently said: 

“T like to think of the spirit of life insurance 
for it is the spirit of achievement.” 








Cash Value of Life 


Fire insurance and life insurance protect values. 
The value of a worker’s life is the cash worth of his 
future net earnings, usually far greater than the 
value of his property. The following points may 
help you to estimate the monetary value of your 
life. 


The United States Government fixed $10,000 
as the insural le life-value of American soldiers 
and sailors in the Great War, mostly young un- 
married men who had been earning small incomes 
or none at all. 





Recently, according to the New York Times, 
the American Statistical Association declared that 
the money value of the average American life 
(including children and adults who earn no in- 
come) is $17,500! As an income-earner, the value 
of your life ts much greater. 


Consider the capital required to produce in- 


come from interest. At 5%, it takes $24,000 to 
yield $1,200 a year—$100 a month. 








How Much Insurence is Needed? 








Nylic Is Your Investing Agent 


The fund of more than 1% Billion Dollars is 
invested in accordance with the strict require- 
ments of the laws of the State of New York; and 
it plays a substantial part in the development of 
the nation’s farms, homes, railroads and public 








HOME OFFICE BUILDING 
New York Life Insurance Company 
Now under construction on the site of 
the old Madison Square Garden, Madison 
Ave. to Fourth Ave., Twenty-=Sixth to 
Twenty-Seventh St., New York City 


The answer to the following questions will 
enable you to measure your insurance needs: 
What is the minimum income you will require in 
your old age, or if you become totally and perma- 
nently disabled; and what is the smallest annual 
income your family could manage on if you were 








works. 


As policy-holders, you practise thrift. You invest soundly and 
safely. Your money will be available to you and your dependents, 
impressed with emergency-power, at a time when it will be needed 
most. 

That is what Mr. Hughes meant when he said, in the address to 
which I have just referred, that a life insurance policy was the best 
guardian of the purse that had ever been discovered. 


Small Average Policy 


Your total insurance is impressive; but if you divide it by 2,220,784, 
the number of policies, you will find that the size of the average policy 
is only $2,590. 

Of course, some members have more than one policy; and many 
of you are also insured in other companies. But the great majority 
are UNDERINSURED, as you will see. 





taken away? 


Is it $500 a year, or $1,000, $2,000, $5,000, $10,000, or more? 

How much will it require to settle your estate—to pay your debts, 
mortgages, and taxes, including the federal and state inheritance 
taxes? ; 

How much cash will be needed at your death, or the death of your 
partner or an official of your company, to stabilize credit or to enable 
surviving partners or stockholders to acquire the deceased associate's 
interest in the business and carry on? 


Your Program 


You probably have a program, because you are insured; but how 
does your program stand to-day? How far sort is it of the safety 
mark or the mark you are aiming at? May I suggest that you figure 
it out for yourself, or call in one of our Agents to help you work out 
a plan suited to your needs, so that you may feel secure as to your own 
and your family’s future. DARWIN P. KINGSLEY, President 








Financial Summary, 


January 1, 1927 





ASSETS 
Real Estate; First Mortgage Loans on Farms, 
fR Homes and Business Properties............ 
Bonds, U. S., other Gov’ts, States, Cities, 


$440,388,584.62 





Counties, Public Utilities, R. R.’s, etc...... 583,984,590.22 
Policy Loans, Cash and other Assets......... 242,692,691.20 
WORDS. ci oe sk eee hake eeu wedwnee $1,267,065,866.04 





Total Income in 1926.... 


LIABILITIES 


Insurance and Annuity Reserves............. $1,003,297,782.00 
Dividends payable to Policy-holders in 1927 .. 54,535,527.00 
ATT GEROP EAGUUICIOG Sos. sec See bE eae 102,448,175.76 
106,784,381.28 





MR esc asst hae we ee $1,267,065,866.04 
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JUNIOR ASSOCIATION GROWING 


President John W. Cadigan Reports on 
American Life Convention Adjunct 


John W. Cadigan, president of the Junior As- 
sociation of the American Life Convention, re- 
ports that the membership of the Junior Asso- 
ciation has increased over twenty-five per cent 
since the organization’s last meeting at Detroit. 

The Junior Association is composed of the 
younger officials of the various member com- 
panies of the American Life Convention and 
was organized three years ago by James W. 
Stevens II of the Illinois Life of Chicago, who 
acted as its first president. 


The purpose of the organization is to foster 
friendship and build up a closer relationship be- 
tween the younger men and the insurance busi- 
ness. 

“The Junior Association has enjoyed a splen- 
did growth ever since its inception, and we e:.- 
pect to have over fifty members present at our 
meeting at Dallas this fall,” stated Mr. Cadi- 
gan. 


Membership in the Junior Association is open 
to any men thirty years of age or under who 
hold positions with the legal reserve life insur- 


ance companies of the United States and Ca- 
nada. 





Shenandoah Life Examination 

RicHMonb, VA., February 18.—High praise 
for the Shenandoah Life is found in the con- 
cluding words of the report of the examination 
just completed by the insurance departments of 
Virginia and North Carolina. The examiners 
say: 

“It is a pleasure to report the splendid prog- 
ress made by this company since it started busi- 
ness in 1916. It has steadily increased both its 
assets and insurance in force, and at the same 
tinme built up a surplus which at the end of 
1926 amounted to $403,716.66. Its officers are 
efficient and have at heart the welfare of the 
company and the interest of its policyholders.” 

The report of the examination bears the date 
of December 31, 1926. It shows that the com- 
pany’s insurance in force amounted to $54,268,- 
885; its capital stands at $500,000. During 
1926, the total income was $1,438,461.53, of 
which $1,230,407.31 was premium income. Ad- 
mitted assets were $3,806,330.70, non-admitted 
assets, $78,355.75, and reserve, exclusive of re- 
serve for disability, $2,605,667.00. 


Prepare for American Life Convention 
Meeting 


Herbert M. Woollen, president of the Am- 
erican Life Convention, and president of the 
American Central Life Insurance Company of 
Indianapolis, left Sunday for Dallas, Tex., 
where he and Claris Adams, secretary, treasurer 
and general counsel for the Convention will 
make preliminary arrangements for the Oc- 
tober meeting of the convention, to be held the 
week of October 26. The two men will confer 
with Harry L. Seay, president of the South- 
land Life Insurance Company, who is a mem- 





Old Line Bankers Life Celebrates 
Fortieth Anniversary 

The Old Line Bankers Life Insurance Com- 
pany of Lincoln, Neb., held a three-day agency 
meeting recently in celebration of its fortieth 
anniversary. Representatives were present from 
every State in which the company does busi- 
ness. The sessions were addressed by Mayor 
Gehring of Lincoln, who was followed by H. S. 
Wilson, president of the company. Mr. Wilson 
reviewed the company’s history from its or- 
ganization to its present position. 

A feature of the sessions was a banquet, the 
chief speakers at which were John R. Dumont, 
Insurance Commissioner of Nebraska, and C. 
Petrus Peterson, general counsel of the com- 
pany. Mr. Dumont congratulated the company 
upon its success and upon the successful battle 
for existence which it fought as one of the 
pioneer companies of the Middle West. 


Death of Noted Life Insurance Counsel 

Lawrence Maxwell, noted Cincinnati attor- 
ney and a member of the law firm of Maxwell 
& Ramsey, general counsel for the Union Cen- 
tral Life Insurance Company, died at his home 
on February 18, following an illness of several 
months. He was 73 years old. 

Mr. Maxwell attained wide note not only as 
an insurance lawyer, but as counsel for railroads 
and other corporations, and as a lecturer in 
universities and before the public on legal sub- 
jects. Among the famous cases which he 
handled during his career was the defense of 
John Patterson of the National Cash Register 
Company, which he carried through to a suc- 
cessful conclusion. 

Born in Glasgow, Scotland, Mr. Maxwell 
came to America as,a youth. He attended the 
University of Michigan, receiving the degree 
of Bachelor of Science and Bachelor of Laws. 
He also held degrees from the University of 
Cincinnati, and in 1904 Michigan conferred the 
LLD. degree on him. He took up the practice 
of law in Cincinnati and attained such success 
that in 1893 he was appointed Solicitor General 
of the United States, holding that position for 
two years. He served on numerous bar com- 
mittees and was high in the councils of the 
American Bar Association. 


Mountain States Life Moves 

As of March 3, the Mountain States Life 
Insurance Company of Denver, Col., will move 
its executive offices to Hollywood, Calif., where 
it will occupy space in the Guaranty building. 
At the same time R. A. Stevenson, formerly 
associated with the Phcenix Mutual Life In- 
surance Company, will become vice-president 
and agency manager of the Mountain States. 
J. M. Miller, formerly secretary of the com- 
pany, will become agency secretary and assistant 
to President William L. Vernon. 

An office will be maintained in Denver for 
serving policyholders in the Rocky Mountain 
territory. 


—Ricumonp, Va., February 14.—The Shenandoah 
Life, of Roanoke, has issued a group policy on the 
lives of the Richmond police force, the policy provid- 


ber of the program committee for the meeting. ing a maximum coverage of $1000 on any life. 





II 


PAN-AMERICAN LIFE ELECTIONS 
James E. Woodward, Friend W. Gleason 
and C. D. Corey Made Vice-Presidents 


At a meeting of the directors of the Pan- 
American Life last week in New Orleans, James 
E. Woodward, Friend W. Gleason and C. D. 
Corey were elected vice-presidents of the com- 
pany. Mr. Woodward will be in charge of 
the agency personnel and policy claims. Mr. 
Gleason was formerly treasurer of the com- 
pany, and his new duties will place him in 
charge of the investments. Mr. Allison, an 
actuary of repute, will still be in charge of the 
actuary and underwriting departments. Mr. 
Corey will also continue in the same line of 
work that he has so efficently handled in the 
past, that of supervising the company’s field 
work. Another promotion in the company was 
that of Mr. Hinderman, who now becomes as- 
sistant treasurer. 


Effort to Consolidate Insurance and Bank- 
ing Department of Virginia 
RicHMoND, Va., February 17——When the 
Virginia general assembly convenes in extra 
session next month it will consider a bulky 
report of the Bureau of Municipal Research 
dealing with simplification of State govern- 
ment, and a further bulky report made by a 
citizens committee headed by W. T. Reed. One 
of the recommendations of the Reed commit- 
tee’s report is that the bureaus of insurance 
and banking be merged and placed under the 

control of the corporation commission. 

The Richmond Life Underwriters Associa- 
tion is unwilling for that portion of the Reed 
committee report dealing with the insurance de- 
partment to go to the general assembly with- 
out recommendations from the Association. 

Virginia has had but one Insurance Commis- 
sioner. The present incumbent, Col. Joseph 
Button, was appointed when the department was 
established in 1906, and has held the office 
continuously since then. His present term of 
office runs three years longer. 

Col. Button has been secretary of the Na- 
tional Convention of Insurance Commissioners 
for many years. He has also served that or- 
ganization as president, and is one of its most 
active and influential members. 


Victory Life Enters New York 


It was announced from the office of Victory 
Life Insurance Company of Chicago, a negro 
concern, that a license had been issued to them 
by the New York Insurance Department to 
carry on business in the Empire State. 

This is the culmination of more than a year’s 
effort to enter New York, the company having 
been subjected to a most rigid examination by 
the New York Department, which it success- 
fully met. 

Insurance Company is the 
life insurance company 


Victory Life 
largest capitalized 


owned and operated by negroes, having a capi- 
tal of $200,000, fully paid, and a surplus of 
$84,000. 
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NEAL BASSETT, President JOHN KAY, Vice-President 


JANUARY Ist, 1926, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS 
ees THe’ CIRARD FIRE AND MARINE INSURANCE co., Orrauized 1883 i 
an MECHANICS INSURANCE co OF! PHILADELPH?A, Orcenized 1884 7 ae 
wang NATIONAL-BEN FRANKLIN FIRE INSURANCE co., enema etry paused 
$5,508,164.57 $4,071,227.38 000 $436,937. of $1,436,937.19 


HEAD OFFICES: NEWARK, N. J. 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


PHILADELPHIA, PA. 
DEPARTMENT OFFICES 
Manager. Pacific 


A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


PITTSBURGH, PA. 
Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 

















EUREKA MARYLAND ASSURANCE CORP. 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. HOWARD IGLEHART, Medical Dtrecter 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 








Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 


Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 























Address Home Office For Agency Connection 


mt HAMPTON ROADS 
FIRE 4° MARINE 
Insurance Company 
NORFOLK, VA. 


P. D. BAIN 
Chairman of the Board 


HENRY G. BARBEE 
President 











THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 

















THE 
TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 











Great American 
Insurance Company 


sz NewPork = Sx 


INCORPORATED - 1872 
masa: eeene 1. 1926 


$12, .500. 000.00 


VE FOR ty OTHER 20.¢ 


21, 1732, 96 


ET 2 f 2 


16, 541,280. 58 
50.774, 0O 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
Cc. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Wn. H. McGee & Co., General Agents, 11 So.William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld¢. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Firemans Fund Pacific Coast Field Men 
Meet 

During the week of February 7, there was 
held at the head office at San Francisco, the 
annual conferences of Pacific Coast field men 
of the Firemans Fund and Home Fire and Ma- 
rine. President Levison presided. The series 
of meeting closed with the annual dinner and 
dance at the Fairmont Hotel on Thursday even- 
ing. Among the speakers were former Presi- 
dent Dutton, Assistant Managers Hannah of 
the Eastern Department, Reed of the Atlantic 
Marine Department, Bush of the Western De- 
partment and Bickerstaff of the Southern De- 
partment. The program and menu was a par- 
ody on the Firemans Fund Record and proved 
to be very popular. A feature of the evening 
that created some amusement was the showing 
of the childhood pictures of various prominent 
officials and employees. 


Auto Theft Rates Increased in Indiana 

INDIANAPOLIS, IND., February 19.—Increases 
in automobile theft insurance rates have be- 
come effective in Indiana. The new schedule 
of rates was authorized by Clarence Wysong, 
Insurance Commissioner, on the showing of the 
insurance companies’ loss ratio in auto theft 
insurance for last year. Reports at the office 
of the Commissioner show 3000 automobiles 
stolen in Indianapolis alone last year and that 
there was a 40 per cent increase in auto thefts 
all over the State last year, as compared with 
the year before. The loss ratio in Indianapolis 
was 57 per cent. This was among the lowest 
ratios for cities in the State, others showing 
losses varying up to the 390 per cent loss ratio 
of Muncie. The increase was made by re- 
classifying cities and towns into divisions ap- 
plicable to last year’s experiences. The insur- 
ance premium will increase approximately 15 
per cent on the average car. 


Twenty-Fifth Anniversary of Underwriters 
Laboratories 
In celebration of twenty-five years of service 
to the insurance business and the general pub- 
lic, Underwriters Laboratories, of Chicago, has 
published a very handsome brochure in which 
portraits of its founder W. H. Merrill, W. C. 
Robinson, late vice-president, and Dana Pierce, 
present president, as well as the members of 
the board of directors, appear. 
The brochure also contains a brief history of 
the organization and photographs of the Chi- 
cago plant. 


INDIANA RATE BILL 





Chamber of Commerce Behind Move 
to Make Individual Rate Public 





APPEAL RIGHT GIVEN 





Plan Would Make It Possible for Every 
Property Owner to Contest His Rate 
in Court 

INDIANAPOLIS, IND., February 19.—A bill to 
amend Indiana insurance laws and designed to 
save money in the reduction of fire hazards in 
the State has been prepared for introduction in 
the legislature at the request of the State Cham- 
ber of Commerce. The bill provides that in- 
spection bureaus maintained by insurance com- 
panies to fix the rates on properties shall re- 
port their rates to the Insurance Commissioner, 
whose office will keep them open to public in- 
spection. It provides that property owners 
shall be notified when rates are fixed on their 
property and shall have the right to appeal to 
the commissioner if they feel that the rates and 
penalties so fixed are unjust. The Insurance 
Commissioner will be authorized to grant hear- 
ings, and his decisions may be appealed to the 
courts of competent jurisdiction, such appeals 
restraining the rates until the court has acted 
on them. 

A second section provides that the commis- 
sioner shall inspect all bureaus at least once 
every three years and make public a finding 
concerning each one. Officials of the Chamber 
announce that they are advocating the legisla- 
tion because insurance companies now are bound 
by law to exact premiums fixed in accordance 
with the reports of the inspection bureaus 
whose ratings and penalties are fixed without 
hearing of the property owners, who have no 
right of appeal and frequently no knowledge 
of the manner in which premiums on their 
properties are fixed. 

Under the law, as it is proposed to amend it, 
the property owner would have a voice in the 
fixing of the basic rate and would be advised 
of any penalties placed on the property. Cham- 
ber officials say that in order to reduce rates, 
property owners would eliminate fire hazards 
and thus reduce the losses the companies now 
are required to pay. They also declare that the 
present practice of compelling fire insurance 
companies to charge premiums fixed by bureaus 
which operate without the knowledge of the 
property owners and without State supervision 
is contrary to public policy. 


Cuban Bill Proposes New Tax 

Under amendment 543 of the House of Rep- 
resentatives of Cuba, the insured must pay a 
tax of 2% per cent on all policies of non- 
admitted companies taken out prior to January 
20. This should prove of especial interest to 
brokers doing Cuban business via non-admitted 
companies, because it carries with it the requi- 
site that from now on a broker must do business 
with only the admitted companies—in which 
class are also included the local companies—or 
else pay as privilege, or better said, penalty, for 
transacting business with these non-admitted 
companies two years’ annuities. 


Ex-Fieldmen Hold Dinner 

Last Wednesday evening, at the Crescent 
Athletic Club in Brooklyn, N. Y., the seventh 
annual dinner of the Ex-Fieldmen’s Society 
was held. The affair was a huge success and 
the attendance larger than that of previous 
years. 

Harry W. Barley presided as chairman, and 
the following were elected to various posts: 
Frank E. Burke, chairman; E. Stanley Jarvis, 
vice-chairman, and R. S. Kissam, secretary. The 
standing committee is Fred W. Kentner, Thos. 
M. Marson, Frank E. Jenkins, Walter C. 
Howe, Percy W. Clark, Fred P. Stoddard, 
Thomas L. Farquhar, Harry L. Tyler, John H. 
Mott, Richard C. Christopher and Lawrence C. 
Dameron. 


Eureka-Security Makes Good Gains 

The statement of the Eureka-Security Fire 
and Marine Insurance Company, of Cincinanti, 
Ohio, as of January 1, 1927, indicates that the 
company is making substantial progress. It 
shows increases in all the major items, includ- 
ing over $100,000 in surplus and about $300,000 
in assets. 

The total assets are given as $2,564,407 and 
the net surplus as $773,074. This latter fig- 
ure, together with a capital of $500,000, gives 
a surplus to policyholders of $1,273,474. The 
total income of the company during 1926 
amounted to $1,251,491, while the total dis- 
bursements, including dividends, amounted to 
$1,022,903. The reinsurance reserve is given as 
$1,056,054. The actual gain in the reserve was 
$129,836; in assets, $293,653, and in surplus, 
$112,627. 

F. A. Rothier is president of the Eureka- 
Security, and is aided by the following staff. 
B. G. Dawes, Jr., vice-president and secretary; 
Adam Benus, treasurer and assistant secretary. 





Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 








City Insurance Com pany of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O°*DANIEL, Secretary and Underwriting Manage.r 1 


fair and prompt adjustment of losses 











13 












THE S rEC TATOO R Thursday 














Is It Insured 7? 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City _ s a Chicago, Ill. 
General Agents - ‘All Risks” Department 


Sait Fire & Marine Insurance Co. 




















In Indiana 


we have some exceedingly good terri- 
tory open for General Agents who de- 
sire to build for themselves a perma- 
nent and profitable business. 


Sales Books That Sell 


as well as charts outlining the follow- 
ing policies are some of the reasons 
for the success of our field men. 


1. Non-Medical 6. Participating 
2. Salary Savings 7. Non-Participating 
3. Monthly Premiums 8. Sub-Standard 
4. Juvenile Policies 9. Female Insurance 


5. Payor Insurance 10. Health - Accident 


“Grow With Us” 


We also have some available territory open 
in Illinois, lowa, Missouri, Michigan, and Ohio 


Abraham Lincoln Life Insurance Company 
(formerly Mutual Life of Illinois) 
Springfield, Illinois 
H. B. Hill, President F. M. Feffer, Agency Director 























In the 


Promotion of Thrift 


and the 


Prevention of Dependency 


no agency has been of greater efficiency t han 
life insurance. It is the great exponent of 
co-operative and systematic saving and it is 
of the utmost economic value to the nation 
through 


The immediate creation of estates; 


The protection of beneficiaries against a 
rapid dissipation of their funds by unwise 
investment or expenditure, and 


The prevention of possible dependency by 
guaranteed incomes during the inactive years 
of later life. 


HOME LIFE 
INSURANCE COMPANY 


ETHELBERT IDE LOW, President 
256 BROADWAY NEW YORK, N. Y. 
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279 Newpaper Reports 


Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Hancock 
Mutual Life Insurance Company, in connection 
with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. Look 
at the record: 


July 6 October 29 
August 7 November 56 
September 12 December 169 


We think there is need of our Warning and ask 
the insurance fraternity to spread the infor- 
mation. 


Booklet describing the danger mailed to any 
underwriter interested. 












Apply to 
Inquir Seah 
ona nd Ure incom ance Cove 


197 Clarendon St., Boston, Mass. 
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Pennsylvania Agent Says Sprinklers 
Unlock Door to New Business 


“We sell service, and throw the insurance in 
for good measure” is the slogan of a wide- 
awake local agency which has an eye for ad- 
vertising values. 

This was inspired by the fact that the men 
who set the pace in agency affairs never let a 
convention pass without emphasizing the truth 
that practically all agents offer practically iden- 
tical policies at identical rates. The superiority 
of one agency as against another, they say, lies 
in its ability to make a better diagnosis of the 
property owner's protection needs, and prescribe 
accordingly. 

Nor is “service to the assured” something that 
agency leaders preach in public and neglect in 
private. Go into almost any community and it 
is found that the agents who lead in premiums 
and popularity are those who do the most to 
save lives and property. They work with 
chambers of commerce in safety campaigns; 
with the city council on better building codes; 
with fire chiefs in efforts to better equip their 
departments ; and with individual property own- 
ers in such matters as the installation of auto- 
matic sprinklers. 

As proving that fire prevention and safety 
work of this sort pays big dividends, the experi- 
ence of W. M. Goodwin of the agency firm that 
bears his name at Bethlehem, Penna., is typical. 

“Seven years ago I discovered the importance 
of the automatic sprinkler as a business builder 
for local agencies,” says Mr. Goodwin in a re- 
cent communication. “Since that time I have 
caused to be installed twenty-one sprinkler 
equipments in Allentown, Bethlehem and vicin- 
ity, and I am continually working on these 
propositions. 

“A number of the equipments were installed 
in theaters and department stores, located in 
congested areas, and undoubtedly this has pre- 
vented a number of serious fires. 


“In many instances I have had to work for 
several years before I could interest an owner 
in automatic sprinklers, and in quite a number 
of instances architects were opposed to the in- 
stallation in new buildings because they didn’t 
realize the necessity of protecting contents re- 
gardless of the type of building construction. 
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“More recently I have been trying to interest 
our school boards in the installation of auto- 
matic sprinklers in the basements and halls of 
their old style buildings. 

“By these means I have not only increased 
my business, but I feel that I have made a con- 
tribution to the community as well.” 

Undoubtedly property owners in Allentown 
and Bethlehem think so to, else the business 
and reputation of W. M. Goodwin, Inc., would 
not be increasing at a rate that has attracted 
more than passing attention. Mr. Goodwin’s 
statement that he has been instrumental in hav- 
ing sprinklers installed in risks in congested 
areas is especially interesting in that it sug- 
gests that agents serve themselves when they 
serve the community. 

Another instance of this was seen in Blue- 
field, W. Va., where the fire chief, public of- 
cials, and leading business men of the town 
hailed as a “public benefactor” a local agent 
who persuaded the owners of a large retail 
furniture store in the heart of the mercantile 
district to install automatic sprinklers. “This 
store previously has been the greatest fire men- 
ace in Bluefield,’ explained a nearby property 
owner. ‘Now that it is sprinklered, all of us 
who own buildings in the neighborhood can 
sleep without worry.” 

This West Virginia town being an average 
town in practically every particular, it is safe 
to venture the prediction that there is at least 
one “fire menace’ in the business district of 
every town in America. It will continue to be 
a danger until automatic sprinklers are in- 
stalled; and knowing this, the progressive agent 
will immediately “check” the worth-while risks 
in his community with a view to discovering an 
opportunity to recommend automatic sprinklers 
and winning for himself the appreciation that 
came to the Bluefield agent. 

This is what leading agents everywhere are 
doing because their progressiveness—and some- 
times competition—has made them familiar 
with the fact that automatic sprinklers are un- 
locking the doors to new business in the fire 
insurance field more frequently these days than 
ever before. 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 






This is not at all surprising because such 
equipment does so much for the assured, and 
can be acquired so easily under the “premiums- 
pay-it” plan, that the agent can approach his 
clients, not as a salesman, but as one watchful 
of the assured’s best interests, and wanting to 
do him a business favor. It is not necessary 
for the agent to be an installation engineer in 
order to give the assured competent counsel. 
All he needs to know, in the first place, is that 
automatic extinguishment is the surest, safest, 
and best protection for any store or factory that 
wants to be free from he fear of fire. 

Sprinkler protection, be it understood, does 
not prevent the start of fires. They are in- 
evitable, and happen when least expected. 


Texas Bill Would Allow Corporations to 
Become Insurance Agents 

AusTIN, TEx., February 17—Members of the 
legislature have been deluged with telegrams 
relative to a bill introduced in the house by 
Representative J. A. Rawlins of Dallas which 
proposed to amend the corporation laws so as 
to permit formation of corporations to engage 
in the insurance agency business. 

These messages were from insurance agents 
throughout the State who desired to be heard 
before action is taken on this measure. The 
impression seemed to have gained currency that 
the bill had been reported favorably by house 
committee on private and municipal corpora- 
tions, but the chairman of this committee said 
that the bill had not as yet been considered. 


Washington Says “No! No!” 
(Concluded from page 3) 
the class, type and risks of the business. 

“There has been considerable agitation and 
controversy in California as to whether or not 
companies not belonging to the Oil Association 
should be permitted to share in the business. 

“However, outside of the difficulty the Pa- 
cific Board has with the Commissioner of In- 
surance in Washington, business is thriving 
along the Pacific Coast. California has the 
greatest volume of business, with Oregon com- 
ing next and Washington last. 

“Wish there was a little more interesting 
and exciting news to report this week, but, 
cheer up, there are some interesting insurance 
conditions in some of the States I shall have 
to cross on my way back to the East.” 
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Fire Automobile 

Tornado Windstorm 

Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 
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MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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we want MEN in 
OHIO 

INDIANA 
KENTUCKY 
MICHIGAN 
WEST VIRGINIA 
PENNSYLVANIA 
TEXAS 
OKLAHOMA 
CALIFORNIA 
ILLINOIS 


—men who are self- 
confident— 


—men who are morally 
dependable— 


—men who are finan- 
cially responsible— 


—men who are anxious 
to accomplish results— 





—men who are open to Partnership- 
basis Agercies— 


Lies WRALTH ACCIDENT 








THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 
Sub-Standard 


Tell it all in the first 
letter— Time is 


Money. 


Standard Super-Standard 











THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOANSON, President 
WANTS: A Field Organizer 
Contract—Salary and Expenses 


General Agents and Managers 
Contract—Commissions or Commissions and 
Expense Allowance. 


Only men of experience whose records will bear the 
closest inspection will be employed. 
Addrese—S. W. GOSS, Vice-President, 
The Rookery, Chicago, Ill. 


WANTS: 

















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 


1824 1927 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 

















THE PEOPLES LIFE INSURANCE C0. 
Illineis 
A Legal Reserve Co. | : Organized in 1908 


Every Desirable Provision 
Contained in our Policies 
Peoples Life Bldg. 
Chicago 
SEYMOUR STEDMAN, Pres. 


Home Office 





Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Ineures men, wemen and children against loss & 
aceident, "“aedth, all under one 
Premiums 5 cents to 5@ cents per we 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 




















GREAT REPUBLIC LIFE INSURANCE CO. 


of California 


Has openings for General Agents, District Managers and 
Local Agents in Missouri, Kansas and Oklahoma. Liberal 
First Year and Renewal Commissions, Up to Date Policy forms 
and Services of Agency Supervisor in development of territory. 

For full information address 

W. H. SAVAGE, Vice President, 
Great Republic Life Bldg., 756 S. Spring St., 
Los Angeles, California. 

Or A. L. HART, Agency Supervisor 
639 Paseo, 

Kansas City, Missouri 


P, O. BOX 884 


SOUTHERN LIFE AND HEALTH INS. CO. 


“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


BIRMINGHAM, ALA. 











Equitable Life and Casualty Insurance Company 


OFFERS: The’public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district mnagaesr now in | Illinois, Kentucky 
California and Colorado. 


360 North Michigan Ave., Chicago, Illinois 























KEYSTONE INDEMNITY EXCHANGE 


PARTICIPATING AUTOMOBILE INSURANCE 
HOME OFFICE, PHILADELPHIA, PA. 


ALL COVERAGES FOR AUTOMOBILES—FIRE—THEFT 
—COLLISION—PROPERTY DAMAGE—PUBLIC LIA- 
BILITY. 


LOCAL AGENTS WANTED 


IN PA.—MARYLAND—ALA.—FLA.—DIST. COLUMBIA 














General ccident 


FIRE AND LIFE 


J ASSURANCE CORPORATION, i. 


— RICHARDSON, United States Manage 


GENGRAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 
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Underwriting Results in 1926 
Below are presented the underwriting in- 
come earned and the net profit or loss from 
underwriting in 1926, of a number of fire in- 
surance companies which earned $1,000,000 or 

more of underwriting income last year: 


Underwriting 

Underwriting Profit 

Income (+) or 

Name and Location of Co. Earned Loss (—) 

Ttna, Hartford .......e- $26,758,044 —1,693,501 

Agricultural, Watertown .. 5,119,524 —295,877 
American Alliance, N. Y 1,517,112 +152,079 
American Auto., St. Louis 6,538,097 +177,893 
American, Newark Dale ene 12,774,027 —339,187 


Automobile, Hartford 18,284,000 —11,812,897 


Baltica, Copenhagen ...... 1,278,789 —45,613 
Bankers & Shippers, N. Y 3,554,031 —169,338 
Boston, BOStOn 6.234620 6,770,706 —121,375 
British America, Toronto.. 1,907,829 —83,507 
Buffalo, Buffalo. ..6s.6c.. 1,614,616 —102,427 
California, San Francisco. 2,521,676 —59,029 
Caledonian, Edinburgh ‘ 3,067,651 +19,962 
Camden Fire, Camden, N.J. 5,114,832 —157,056 
Chicago F. & M., Chicago 1,290,062 —78,619 
City of New York, N. Y.. 2,984,067 —172,558 
Commercial Union, London 10,772,886 + 404,440 
Commercial Union F., N. Y. 1,822,728 —187,031 
Commonwealth, N. Y...... 2,930,177 + 51,816 
Dubuque F. & M. Dub., Ia 1,794,701 —72,326 
Eagle Fire, Newark....... 1,945,630 —195,788 
Fire Association, Phila.... 9,075,923 —683,953 
Firemans Fd., San Fran.. 19,255,674 —528,886 
wee Falls, Glens Falls, 

Na Merion lars ahece ee ie wre 7,827,583 —105,005 
Globe & Rutgers, N. Y.... 28,970,213 —1,501,938 
Great American, N. 18,839,705 —384,814 
Hanover Fire, ay: pee 4,685,598 + 148,104 
Home F. & M., San Fran. 2,309,098 —51,635 
bon: -& Laie... Letts .cc sas 3,514,867 +123,084 
Mercantile, Nemyer sn! 3,102,615 + 41,100 
Merchants Fire, N. Y.... 8,752,347 + 213,827 
No. Brit. & Merc., N. Y... 8,395,487 +20,754 
Doeth Rivers NeW cece s6 ss 10,660,712 —232,778 
Facthe Five; BW. Yo... 2... 3,029,409 —53,040 
Palatine, London .cisiesecs 3,282,718 —84,847 
Penn. Fire, Phila. ....... 5,982,192 —16,069 
Providence Washington, Prov. 6,864,094 —72,248 
Queen ) PE EO 9,513,851 +564,455 
Roy al, EAVEEDOG: ooc-c1esajee: 14,373,320 +484,774 
Travelers F., Hartford..... 4,587,143 —2,318,732 
United Firemens, Phila. 1,117,561 —34,643 

2 Fo & Me. Richmond. 1,217,931 —65,387 
Westchester Fire, N. Y. 7,760,743 ——5 42,273 





Effort in Michigan to Secure Model Arson 
Law 

LansinGc, Muicu., February 18.—Definite 
steps toward lessening the liability of arson 
in Michigan were under way this week as plans 
were being made for a conference of leaders 
in the fire prevention movement in the State 
with officials of the State insurance department 
which was expected to wind up in the office of 
Governor Fred W. Green where the program 
resolved upon was to be placed before the 


executive with the hope that he would give 
it his support. 

The program, according to word emanating 
early this week from official circles, has two 
principal objectives. It would remove the fire 
marshal’s office from the department of public 
safety and put it back in the insurance depart- 
ment and would obtain from the legislature 
passage of a model arson law. 


Detroit Bans Sale of Fireworks 

Detroit, Micu., February 17.—Detroit’s 
common council has provided the expected ordi- 
nance prohibiting the sale or use of fireworks, 
except under special permit at public celebra- 
tions or festivals. Apparently fearing that the 
legislature might not take action along this line 
at its current session, despite the recent effort 
of State firemen to gain Governor Green’s 
approval of such a law, the council has passed 
an ordinance which will render the old-time fire 
and injury-producing Fourth of July celebra- 
tions things of the past. 





Novel Method of Teaching Insurance 

Lansinc, Micu., February 18—A_ unique 
method of teaching the rising generation not 
only the importance but the actual methods of 
insurance companies has been disclosed in one 
of the local schools. Students of the Paten- 
gill Junior High School, it has been revealed, 
have organized, under guidance of a teacher, 
a real insurance company which operates on 
the same plan as regular old-line companies and 
insures school books of the children against 
loss or damage. 

Under the plan, the “Pattengill Insurance 
Company” issues policies to every pupil who 
wishes to protect his books. A premium of a 
penny a week is charged and when losses oc- 
cur, an adjustment committee composed of 
company officers meets and judges whether or 
not the claim is legitimate. If the claim is 
allowed, immediate payment is made from the 
accumulated funds. 

Whether the company will eventually extend 
its line to other coverages remains to be seen 
but it is admitted that the children are getting 
some first-class insurance training. 








Your client knows 
what he is getting when you 
place his insurance in the FIRE- 
MAN’S FUND. A satisfied client is 
an agent’s most valuable asset. 





ASK ANY FIREMAN'S FUND AGENT ANYWHERE 
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Condition. 
Unearned premiums 
Other liabilities 
Capital 
Net surplus 
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ADMITTED ASSETS 


January 


—e ee eee § EXCESS 


1,1926 
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EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 


CASUALTY REINSURANCE 


AND 


EXCESS INSURANCE EXCLUSIVELY 


HOME OFFICE: KANSAS CITY 


CHICAGO OFFICE 


166 West Jackson Blvd. 


NEW YORK OFFICE 
85 John Street 
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Greeting 1927 With Increased Dividends 


LARGE DIVIDEND INCREASE 
ANNOUNCED FOR NEXT YEAR 
International Life of St. Louis Has 
Enviable Record In Apportion- 
ments Recently 


Increase of about 33 1-3 per cent over the 
1926 dividend scale at some ages is shown 
by the new apportionment of the Interna- 
tional Life of St. Louis for 1927, and almost 
50 per cent over 1925. The following tables 
show how the International Life has in- 
creased the dividends the past three years: 


WHOLE LIFE POLICY 


Age 1925 1926 1927 
25 2.49 3.73 5.11 
35 2.76 4.14 5.64 
45 3.42 4.73 6.31 
55 5.51 5.59 7.14 

20-PAYMENT LIFE 

Age 1925 1926 1927 
25 2.56 3.81 5.20 
35 2.83 4.22 5.71 
45 3.48 5 .02 6.41 
55 5.54 5.63 7.18 

20-YEAR ENDOWMENT 

Age 1925 1926 1927 
25 2.84 4.13 5.48 
35 3.04 4.46 5.92 
45 3.60 5.17 6.54 
55 5.57 5.68 7.24 


THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 





THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


130 William St. New York City 
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; Casualty, Surety and Miscellaneous 


NOW SEEK MERGER 


Michigan Employers and Wolverine 
Insurance May Join 








POSSIBLE NEW COMPANY 





Same Officers Head Both Organizaticns— 
Two Committees Appointed 

LansinG, Micu., February 18.—Consolida- 
tion of interests to the ultimate extent allow- 
able under the laws of the State has been ap- 
proved by stockholders of the Michigan Em- 
ployers Casualty and the Wolverine Insurance 
companies of Lansing and special committees 
have been delegated with the job of contriving 
some effective merger scheme. 

It appears probable that some sort of hold- 
ing company arrangement may be perfected, 
although it is understood that a practical merger 
is sought without further outlay of capital. 
The State laws do not permit the same com- 
pany to write both fire and casualty lines so a 
semblance of division must be maintained. It 
is pointed out, however, that a special statute 
which has been taken advantage of, up to this 
time, by only one company, does permit or- 
ganization of automobile companies which can 
write all automobile hazards. As the Wolverine 
business is largely automotive, it has been 
suggested that a new company might be formed 
under this law to reinsure this business to- 
gether with the automotive casualty lines now 
handled by the Michigan Employers, and the 
present casualty company might be continued 
to write the workmen’s compensation business 
which forms a sizable portion of the present 
volume. The Wolverine company, however, 
writes a limited amount of straight fire busi- 
ness and this would have to be dropped under 
such a plan. What will be the eventual solu- 
tion of the problem appears to be conjectural 
but a strenuous effort will be put forth to bring 
about some sort of consolidation whereby in- 
terests of both companies may be made abso- 
lutely the same and economies in administra- 
tion may be effected. 

The organization committees appointed, which 
are expected to meet to begin work on plans 
this wee.:, consist of Frank E. Gorman, J. B. 
Rayner and E. T. McGinnis for the Michigan 
Employers Casualty, and Robert Stabler, Mc- 
Curdy LeBeau and Mrs. Gertrude Babcock for 
the Wolverine. : 

Present officers of the two companies are 
almost identical from the presidency down. 
Robert E. Orr heads both organizations, while 
other officers common to both carriers are: 
Clarence Holmes, vice-president; C. C. Austin, 
secretary; J. E. Reavis, treasurer. Harvey 
Fineout and H. A. Platz are assistant secre- 
taries, while Fred B. Perry is a vice-president 
of the Michigan Employers and J. T. Watkins 
of the Wolverine. D. W. Kelley is chief coun- 
sel. 


REVIVES OLD LAW 





Treasurer of Florida Would Invoke 
Ancient Statute 





22 SURETY COMPANIES MAY WITH- 


DRAW 





Surety Association of America Nominates 
Committee for Arbitration 

As a result of the revival of an obsolete 
statute of 1885 by the State Treasurer of Flor- 
ida a situation has been created whereby twen- 
ty-two surety companies having in force bonds 
amounting to millions of dollars may be ob- 
liged to withdraw from business within that 
State. With a view to conferences pertaining 
to the situation with the State Treasurer, Chas. 
S. Luning, and Governor John W. Martin, the 
Surety Association of America, has appointed 
a special committee which will visit Florida 
within the next fortnight. 

A printed form of agreement received from 
the State Treasurer by all surety companies 
calls for the companies to deposit with the 
State funds or securities of an amount suff- 
cient to cover all claims against the companies. 
This is the basic requirement of a statute more 
than forty years old and which has long been 
a dead letter. Its enforcement would affect a 
huge volume of surety and fidelity bonds which 
are now in force throughout the State and 
which have been a great factor in bringing 
about the great development of that State. 

The effect of the surety companies being 
obliged to withdraw from the State of Florida 
would be felt in almost every line of business. 
Public officials would find it extremely difficult, 
if not impossible, to obtain bonds; construction 
work would stop for want of corporate surety- 
ship; banks would be unable to obtain deposit- 
ory bonds for public funds; administrators, 
executors and guardians would have to revert 
to personal bondsmen; and thousands of com- 
panies doing business in Florida would be un- 
able to bond the honesty and faithful perform- 
ance of their employees. The State also would 
lose the entire revenue now obtained from the 
taxation of surety companies and agents’ li- 
cense fees. 


Standing of Business Men’s Assurance 

The Business Men’s Assurance Company of 
America, Kansas City, shows some remarkable 
figures among companies writing accident and 
health insurance during 1926. According to 
data supplied by President W. T. Grant, the 
company’s standing is as follows: 


BHM ccccanucckintGegeddoneos sean eles $3,937,616 
WHeNSMe PECUMMIEE 6 ioiicic ce cic co scicenn 784,688 
Cee Is Cs oc ecco cas ceebewss 1,021,488 
Additional reserve on guaranteed renew- 

SOR COE a on dec wa acaemaaasae wees 681 
ee ee a RR a eer cere 90,000 
Commissions. and other liabilities........ 72,964 
er ere Pec re ree er ee 300,000 
SOMME Cs ho we asco pearamuannn cee kuae 629,282 


ACQUISITION COSTS 


Rules Ready for Fidelity and Surety 
Lines in New York Territory 








BECOME EFFECTIVE ON MARCH I 





General Business Commission Fixed at 20 
Per Cent to Brokers 

Fidelity and surety acquisition cost rules have 
been agreed on by the Conference as they apply 
to the New York city territory and will be- 
come effective on March 1. The following an- 
nouncement of the rules has been made: 

The rules adopted by the conference on 
acquisition and field supervision cost for fidelity 
and surety business fix commissions to brokers 
on the classes of business named as follows: 

_General fidelity and surety business (exclu- 
sive of bankers, brokers and mercantile blanket 
bonds), 20 per cent. 

Bankers, brokers and mercantile blanket 
bond business, 10 per cent. 

These commissions are effective March 1, 
1927. Paragraph 4 of Section G of the Greater 
New York Rules is as follows: 

“On and after the date upon which these 
rules become effective, the rate of commission 
to be paid on any existing bond, cancellable by 
its terms, shall not, on the next and succeeding 
premium anniversary date thereon, exceed the 
rate of commission specified in these rules.” 

The companies which haye already sub- 
scribed to these rules are the A*tna Casualty 
and Surety, American Surety, American Em- 
ployers, Capital City Surety, Columbia Cas- 
ualty, Commercial Casualty, Detroit Fidelity 
and Surety, Eagle Indemnity, Employers Lia- 
bility, Fidelity and Casualty, Fidelity and De- 
posit, Globe Indemnity, Great American In- 
demnity, Guarantee Company, N. A.; Hart- 
ford Accident and Indemnity, Indemnity of N. 
A., Independence Indemnity, London and Lan- 
cashire Indemnity, Maryland Casualty, Massa- 
chusetts Bonding, Metropolitan Casualty, Na- 
tional Surety, New Amsterdam Casualty, New 
Jersey Fidelity and. Plate Glass, New York 
Casualty, New York Indemnity, N. W. Casu- 
alty and Surety, Ocean Accident, Royal Indem- 
nity, Sun Indemnity, Standard Accident, Union 
Indemnity, United States Fidelity and Guar- 
antee and United States Guarantee. 


L. J. Kempf Again Heads Illinois 
Federation 

Louis J. Kempf, Chicago manager of the 
Travelers Insurance Company,. was re-elected 
president of the Insurance Federation of IIli- 
nois at the annual dinner and banquet held last 
Thursday evening. New directors were elected 
as follows: Irvin H. Bokum, F. P. Hamilton, 
E. W. Law, C. B. McGrew, Don R. McFen- 
nan and J. W. Webster. 

Speakers at the dinner were Spencer Welton, 
president of the New York Indemnity Com- 
pany, who denounced compulsory automobile 
insurance schemes, and Ernest Palmer, man- 
ager and general counsel of the Chicago Board. 
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7,691 Branches and Agencies 


In United States and Canada 





A COUNTRY-WIDE organiza- 
tion of such proportions is of ines- 
timable value to the insured. And 
this very fact gives our agents a 
distinct advantage in selling new 
business. It is one of the reasons 
for a steady increase in the num- 
ber of United States Fidelity and 
Guaranty agencies throughout 
the country. 





UNITED STATES FIDELITY 
AND GUARANTY COMPANY 


Home Office: 


BALTIMORE MARYLAND 





$155,000,000 Paid in Claims in 30 Years 











ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and profes- 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 











STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth Edition by R. C. Simmonps, F. I. A., and Jos. H. Mat- 
Tfnnws, F: C. 1... 
In 2 vols. 1. Life Assurance Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 
The whole of this well-known treatise has been most thor- 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. I. 


Vade Mecum for Fire Insurance Officials 

By Joun Gipss, F.C. 1.1. Price $3.00, orinterleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a new system of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. Bateman, B. Sc. Price $17.50 
This recognized authority on the Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 
ance Policies 

Third Edition by Wm. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 

and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLAcK. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as “Hands,” 
“Management,” ‘‘Plant,” etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S. BE. (Barrister-at-Law). Price $3.00 
Including clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Condition of Average, Percentage 

Average Clauses, Average Condition, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the Conditions of 
Fire Insurance Policies 

By Tuomas J. MILNES. Price $4.00 
A handbook both for the Insurance man and for general use. 

Recommended to C. I. I. students. 


Insurance Principles (other than Life and 
Marine) 

By ERNEsT BROOKE, F. C. I. I. (Assessor). Price $2.00 
A pocket reference book for the use of Insurance men, inter- 

eaved. 


Fire Insurance Contracts 
By Ernest Brooke, F. C. I. I. 


Fire Reinsurance 
Second Edition. By GgorrrEy W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 
By GEOFFREY W. WILKINSON. 


Price $4.00 


Price $1.50 


Outlines of Burglary Insurance 


Second Edition. By F. D. McMILLan. Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 
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APPROVE MERIT RATING 





Survey Shows Bankers Favor Theory 
in Forgery Insurance 





OPINIONS OF 260 INSTITUTIONS 





Metropolitan Casualty Summarizes Re- 


sults of National Analysis 

That banking sentiment is overwhelmingly 
in favor of the principle of compensable rates 
in forgery insurance is indicated by an analysis 
made public this week by the Metropolitan Cas- 
ualty Insurance Company of New York. The 
analysis is a summary of opinion expressed by 
bankers throughout the country on the system 
inaugurated by the company, whereby prefer- 
ential rates are granted those of their assured 
who adopt approved means to reduce loss haz- 
ards in forgery insurance. 

Of 520 letters received from 260 of the rep- 
resentative banks of forty-eight States in the 
country, nearly 99 per cent approved the prin- 
ciple operative in the Metropolitan’s merit rat- 
ing plan whereby discounts from the base in- 
surance rates are granted for the use of me- 
chanical check protection, the discounts being 
graded according to the scheduled rating of the 
protection used. 

More than go per cent of those indorsing the 
principle unqualifiedly approved the application 
of the discounts scheduled. 

Of those who approved the principle of com- 
pensable rates, less than 9 per cent questioned 
the size of the discounts. Two-thirds of those 
dissenting on the scheduled rates believed that 
they might safely be reduced, while the re- 
mainder expressed the opinion that the dis- 
counts either on the check writer, on the paper, 
or on both, should be increased. 

The interest of bankers in the plan was 
shown by the large proportion of letters in 
which the standards fixed for compensable rates 
were examined and discussed in detail. The 
letters, which thus treated the subject more 
than perfunctorily, ranged from a discussion of 
the relative merits of brands of machines and 





In the Heart of the 


INSURANCE DISTRICT 


We Have Splendid 


INSURANCE SPACE 
GROUND FLOORS 
UPPER FLOORS 


Units from 
200 to 50,000 sq. ft. 


AT ATTRACTIVE PRICES 


Inquire of 
BROADWAY-JOHN STREET 
CORPORATION 


Specialists in Downtown Business Properties 
206 BROADWAY, N. Y. C. 


Ask for Mr. McSorley, or your own broker 
Tel.: Cortlandt 2414-5005 











check papers to the objection of one writer that 
he could not see why people should be rewarded 
with discounts for saving themselves money. 

Of all the letters that discussed the classifi- 
cation formulated by the plan, nearly 68 per 
cent were in complete accord with its standards. 
About 65 per cent of those who mentioned the 
make of machine used by them named a brand 
in Class A of the plan. 

In the discussion of safety paper, there was 
a sharp difference of opinion developed as to 
the virtue of the hidden warning in such paper, 
but the majority seemed to believe that this 
device is advantageous. 


Association of Casualty and Surety Exec- 
utives to Study Organizations 

The Association of Casualty and Surety 
Executives, of which A. Duncan Reid, presi- 
dent of the Globe Indemnity Company, is chair- 
man, has begun work with a proposal to in- 
vestigate and study activities of organizations 
in the casualty and surety business, possibly 
with a view to determining where savings can 
be effected. Charles F. Frizzell, vice-president 
of the Indemnity Company of North America, 
has been appointed chairman of a committee 
of five which will carry out the suggested in- 
vestigation. 








Casual Casualty Comments 





George F. Manzelmann, who has been with 
the North American Accident Insurance Com- 
pany of Chicago for the past fifteen years as 
bookkeeper, cashier, auditor and assistant to H. 
A. Luther, has been made director of agents 
for the company. This announcement was made 
by Vice-President and General Manager A. E. 

W. Konawel has been made resident vice- 
president at New Orleans for the Washington 
Fidelity National Insurance Company of Chi- 
cago. Mr. Konawel has been with the United 
States National Life and Casualty, a predeces- 
sor of the Washington Fidelity National, since 
since 1911 and his last post with that organ- 
ization was as general agent in charge of 
monthly and commercial business, with head- 
quarters in New Orleans. 

Alfred C. Stocker of Minneapolis and W. 
T. Koop of St. Paul have been appointed 
general agents for the Bankers Indemnity In- 
surance Company of Newark. 

Spencer Welton, president of the New 
York Indemnity Company, addressed the Cham- 
ber of Commerce at Indianapolis last week. In 
addition, he attended a meeting of agents of 
the company which was held in Chicago and, 
later, addressed agents of the New York 
Indemnity at Detroit. 

D. R. Carrion has been appointed general 
agent at San Juan, Porto Rico, for the Great 
American Indemnity Company, New York. The 
company has just entered that territory and 
Mr. Carrion, who will represent it, also repre- 
sents the Great American Fire. The Great 
American Indemnity is now licensed in 27 
States and territories. 

Howe S. Landers, member of the firm of 
Landers & Landers, 211 Guaranty building, 
managers and adjusters in Indiana for the 
Metropolitan Casualty Insurance Company of 
New York, as vice-president of the Insurance 
Federation of Indiana, is general chairman of 
Indiana Insurance Day in 1928. 

Theodore L. Sogard has been appointed 
assistant treasurer of the Independence Indem- 
nity Company and of the Independence Fire 
Insurance Company, both of Philadelphia. 

W. H. Hansmann, Illinois department 
manager for the Fidelity and Deposit Com- 
pany, Baltimore, has been made manager of 
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the new Chicago office which has been opened 
by the American Bonding Company, Balti- 
more. The American Bonding is closely affili- 
ated with the Fidelity and Deposit. 

Peter J. Loranger has been made assistant 
manager of the American Bonding’s new Chi- 
cago office. 

Albert J. Reed, superintendent of the com- 
pensation and liability department in the 
New York office of the Hartford Accident 
gain, making an increase of $770,873. Surplus 
& Indemnity Company, has been transferred 
to the home office in Hartford. He is being 
succeeded at the New York branch by 
Frederick Dey. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets. ...... $8,257,284 
ne ee Oe se 1,500,000 
RS bk caked sce 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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A CHANCE TO GROW 


The Lincoln National Life Insurance Company 
has millions of dollars of insurance in force in 
West Virginia. The volume is growing and the 
Company is known in every part of the State. 


There are several agency opportunities now 
open in West Virginia. 


You can gain a chance now to grow with the 
West Virginia organization in Clarksburg, EI- 
kins, Parkersburg, Wheeling, Fairmont and 
Martinsburg. 


@ NK UP()wirn THE (LINCOLN) 














The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $460,000,000 in Force 
























PRESIDENT 


All kinds of 
Insurance on 
Automobiles 


Capital and Surplus - $2,525,400.00 
Reserves- - - - -  6,579,938.00 
Total Assets - - - 9,105,339.00 




















Your Prospect’s Future 


Is the Same As Your Own 


When you line him up for the policy he wants, and 
the policy he needs, you have made a staunch friend, 
and contented customers mean repeat orders in insur- 
ance as well as other lines of business. Sell this 
contract: 


Any natural death................ce000. $5,000 
Any accidental death. ...............00. 10,000 
Certain accidental deaths............... 15,000 
Accident Benefits $50 per WEEK 
(Non-cancellable) 
Alse Disability Income, Waiver of Premiums, 
etc. 


All In ONE Policy 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tien to the United Life “‘Policy You Can Sell.”’ 


There may be an opportunity in your town. Our Vice Presi- 
dent, Eugene E. Reed, will tell you all about it. 
Write him direct. . . - and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
Concord New Hampshire 


Inquire! 














Writing Casualty Insurance 
Fidelity and Surety Bonds 
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WANTS RATES -ADJUSTED 
Superintendent James A. Beha Orders Re- 
vision in Some Owners’, Landlords,’ 
Tenants’ and Elevator Liability 
James A. Beha, Superintendent of Insurance 
for New York, has held that recent rates on 
elevator liability where elevators are used ex- 
clusively for employees covered under compen- 
sation policies are excessive and that owners’ 
landlords’ and tenants’ liability rates on some 
classes of office buildings are also excessive. 
The problem was brought before the New 
York department by a complaint regarding in- 
creased rates on the building of the Metro- 
politan Life Insurance Company in New York 
city and, following a hearing, the Superintend- 

ent issued this ruling: 

It is hereby ordered that the National Bureau 
of Casualty and Surety Underwriters and its 
members adjust forthwith the elevator and 
owners’, landlords’ and tenants’ liability insur- 
ance rates with respect to the above finding in 
so far as they are applicable to the risk of the 
Metropolitan Life Insurance Company and all 
other risks properly falling into the same class- 
ification, such adjustment of rates to become 
effective from February 17, 1927. 


SOME SPEAKERS CHOSEN 
Health and Accident Underwriters Con- 
ference Announces Partial Program 
Harold R. Gordon, executive secretary of 
the Health and Accident Underwriters Confer- 
ence, has announced the partial list of speakers 
at the coming mid-winter meeting on March 
15 and 16 at the Palmer House, Chicago. 
Among those who will be heard are the fol- 

lowing: 

John E. Ahern, secretary, accident depart- 
ment, Travelers Insurance Company, and chair- 
man of the governing committee, Bureau of 
Personal Accident and Health Underwriters, 
will speak on “Some Accident and Health 
Problems.” 

A. L. Gale, Fred M. Randall Company, Chi- 
cago, will discuss informally “Some Aspects of 
Advertising.” 

R. W. Faulkner, publicity director, Wood- 
men Accident Company, will speak on “The 
Demand for Insurance.” 


C. N. Green, agency supervisor, Hoosier 
Casualty Company, will read a paper on 
“Lapses.” 


At the conference dinner Claris Adams, sec- 
retary of the American Life Convention, and 
J. Adam Bebe, former Congressman from Min- 
nesota, will be the speakers. 


Phoenix Indemnity’s New Accident Policy 

The Phcenix Indemnity Company, New 
York, is prepared to issue a new personal acci- 
dent policy, known as the “special accident pol- 
Icy, 

This policy contains several unique features, 
among them being the use of the phrase “acci- 
dental bodily injury” in the insuring clause, 
and allows the insured to elect between the fixed 
indemnity or weekly indemnity for loss of both 
hands, both feet or the sight of both eyes. 
The hospital indemnity feature of the policy 
Provides 100 per cent additional weekly indem- 
nity and the policy has been broadened by in- 


cluding indemnity for the expense of a graduate 
nurse in lieu of the hospital indemnity. 

The policy also provides for three-fourths of 
the weekly indemnity for the period of dis- 
ability. 


RESULTS IN 1926 
Preliminary Figures of Casualty Compa- 
nies’ Statements 
Below will be found some preliminary fig- 
ures from the statements of casualty insurance 

companies covering 1926: 

American Motor Underwriters, Freeport, Ill. 
—Assets, December 31, 1926, $181,906; surplus 
losses paid, $60,857; expenses, $87,872. 

Bankers Mutual Automobile, Fort Wayne, 
Ind.—Assets, December 31, 1926, $119,564; sur- 
plus, $15,205; net premiums written in 1926, 
$160,019; total income, $182,102; losses paid, 
$81,406; expenses, $74,810. 

Income Guaranty Company, South Bead, In- 
diana.—Capital, December 31, 1926, $100,000; 
assets, -206,766; surplus to policyholders, $162,- 
612; net premiums written, $417,730; total in- 
come, $433,060; losses paid, $230,497; expenses, 
$202,971. 

Liberty Surety Bond Insurance Company, 
Trenton, N. J.—Capital, December 31, 1926, 
$452,500; assets, $609,418; net surplus, $111,- 
852. 

National Railway Commercial Mens Asso- 
ciation, Madelia, Minn.—Assets, December 31, 
1926, $0,699; net premiums written, in 1926, 
$7,408; total income, $7,715; losses paid, $2,058; 
expenses, $3,053. 

Nebraska Indemnity Company, Omaha.— 
Capital, December 31, 1926, $200,000; assets, 
$456,776; surplus to policyholders, $294,116; 
net premiums written in 1926, $200,612; total 
income, $218,952; losses paid, $49,928. 

U. S. Fidelity and Guaranty, Baltimore.— 
Capital, December 31, 1926, $6,000,000; assets, 
$52,454,219; surplus to policyholders, $15,659,- 
918. 


New Auto Bill 
(Concluded from page 3) 

which is alleged to have caused the injury, 
may even though not named in said application, 
appear before the court or judge prior to or at 
the time of said hearing, and show to the sat- 
isfaction of the court or judge that an automo- 
bile liability insurance policy covering personal 
injury or death in the amount of at least $10,- 
000 was in force and covering said motor ve- 
hicle at the time of the occasion in question, 
and in such case, if the court or judge is satis- 
fied that such security is fairly adequate, the 
application for security shall be summarily dis- 
missed upon the depositing of such policy with 
the court or judge. 

Any person who deposits any tangible asset 
as security with knowledge that he has no au- 
thority to make such deposit, and any person 
who knowingly makes any false representation 
relative to the existence of liability insurance 
on said motor vehicle at the time of an occur- 
rence in question, shall be imprisoned in the 
penitentiary or the men’s or the women’s re- 
formatory for a period not exceeding three 
years. 
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The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


Gentlemen, meet Mr. Employers. 


“Mr. Emplcyers' "’—as you may have 
guessed—is not an individual but a 
group of individuals—executives, claim 
men, underwriters, inspectors, payroll 
auditors, safety engineers, clerks, stenog- 
raphers, agents, brokers; in fact, every- 
one connected with The Employers" 
Group. Each is doing his or her part 
to give the insuring public ‘‘The Service 
That Satisfies."" Each is doing his or 
her part to act as a wise insurance 
counsellor, for “Wise Men Seek Wise 
Counsel.” 


Mr. Employers’ offers you practically 
every kind of insurance except life. He 
wants to help you increase your business 
—and in so doing to increase his own. 


Mr. Employers’ wants to know what 
he can do to help YOU. Would you like 
to work with him? Would you like to 
derive some of the benefit accruing from 
his enviable reputation of many years’ 
standing? 


(Write The Agency Department at the 
above address, and your letter will be 
referred to the proper party.) 


——————— 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Phenix Fire United National Firs of 
of New York of New York 
Automobile of Hart- National Liberty of New Amsterdam 
ford lew York alty Co. 
Standard of New State of Pena. Indemnity Company 
of New ef America 
National Union of ork 
Pittsburgh BROKERS’ LINES SOLICITED 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


28 SPRUCE ST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 


























Inspectors and Adjusters 












Actuarial 

















Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 











EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLDG. BUFFALO, N. Y. 






























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 


Statisticians 

































Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial and Statistical Service in all Branches 
“ and for Pension Funds—Office Systems 
and agate I Accounting and 
Auditing. 


785 Fulton Street 





New York 


E. L. MARSHALL 


CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord BIidg., OKLAHOMA CITY, OKLA. 























A. SIGTENHORST,F. A.1.A. 
CONSULTING ACTUARY 


National City Bunk Bidg., WA6GO, TBXAS 


F. M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

























JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, Group, 
Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 

Reom 101 Memorial Bidg., Nashville, Tenn. 


ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 














HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

INDIANAPOLIS 
DENVER DES MOINES 
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7 L. A. GLOVER & CO. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 
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NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am Fame | to buy a policy just the 
e 


same’; and he up for $75,000. 
USE IT AND PROSPER! 
PRICES: 

eG CO 6 vincicc dais ccscewnas ceed $ .25 
50 Copies Bia sigie Guarelatnaie: ote'etaracavolvinrah at 8.50 
100 Eo’ sighs vicina Meeialewalasee'eas 15.00 
eR eS Se PR are 60.00 
 “ Sviweviccwudeunwnesateccnne 100.00 
BLDG” «.-a6:eiGlalovacsi eo piistai an eule aaa 400.00 
SE Kahecesadescinatesinceniogs 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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NEW 1927 
AUTOMOBILE RATE CHART 


A Comprehensive and Conveniently Ar- 
ranged Presentation of Casualty Auto- 
mobile Rates for 1500 Cities 
and Territories 


At last! Here is something to facilitate the 


' ‘determination of an automobile insurance rate. 


The Automobile Rate Chart makes the cum- 
bersome five hundred page manual unnecessary 


' in so iar as 90 per cent of the rates are con- 


© cerned. 


This unique and handy condensation of in- 
formation presents all of the following on one 


| side of one sheet of heavy ledger paper: 


1. List of all cities of 5000 or more in- 


| habitants (1920 census), including all subur- 
' ban territories and all “remainder of State,” 


) territories and also many counties. 


Each ter- 
ritory has assignment to proper rate tables 
showing at a glance the rate for that particular 


§ territory. 
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2. List of leading private passenger cars 


' with their symbols. 


3. List of commercial car classifications. 

4. Excess limits table. 

5. Rates for 10/20 and 5/10 public liability. 

Ninety per cent of the rates which come up 
during a day’s routine are fully presented on 
this chart on one sheet of paper. 

The Automobile Rate Chart can be placed 
under a plate-glass desk top, or, if preferred, 
may be mounted on cardboard to stand up on a 
desk or hang up on the wall. 

A rate checker ought to be able to double 


| his speed with the aid of this chart and agents 
- in the field will find it of great help in answer- 
S ing requests for rates over the ’phone, in corre- 
+ spondence, etc. 


A space is provided for the imprint of the 


| company or agent desiring to distribute this 
| chart in quantities of 100 or more. 


It may be 
obtained from The Spectator Company at the 
following prices: 

Price, per copy, $1.00; 12 copies; $10.00; 25 
copies, $18.75; 50 copies, $30.00; 100 copies, 
$50.00; 500 copies, $200.00; 1000 copies, $300.00. 


Curtiss C. Gardiner Made a Vice-Presi- 
dent, Not Assistant Secretary, of 
Hartford Steam Boiler 
In THe Specrator last week, in an article 


/ noting the election of William R. C. Corson 
- to the presidency of the Hartford Steam Boiler 


Inspection and Insurance Company of Hart- 
ford, it was stated that Curtiss C. Gardiner, 
manager of the company’s New York office, 
had been made a director and an assistant sec- 
This was only partially correct. Mr. 


Gardiner was made a director and vice-presi- 
fe dent. 
) Tetary, was also elected a vice-president. 


John J. Graham, formerly assistant sec- 


Twentieth Century Life to Be Active in 
Accident and Health Lines 

Twentieth Century Life Company of 
chicago, until recently the Garfield Casualty 
‘ance Company, has its charter to write 
ly accident and health insurance, but life 
urance, in Illinois. The capital of the com- 


pany has been increased from $100,000 to $300,- 
ooo and the surplus was increased from $93,- 
ooo to $293,000. Total admitted assets of the 
organization are $198,777, with net premiums 
written of $20,934. 


Pension Payments Postponed 

Pensioners of the Health Department of New 
York city have had payments due them post- 
poned until March, because of insufficient cash 
in the department’s pension fund. A new plan 
for deriving money from Board of Health per- 
mits is expected to enable pension payments to 
be made promptly hereafter. 


Fidelity and Deposit Meetings Ahead 

One-day regional meetings of the Fidelity 
and Deposit Company of Maryland, Baltimore, 
will be held during the remainder of this month 
and in March at Columbus, Indianapolis, 
Omaha. Des Moines, Chicago, Milwaukee, De- 





troit, Pittsburgh, Buffalo, Syracuse, Albany, 
Hartford, Boston and Newark. These meet- 
ings are in line with the company’s policy of 
bringing the field and the home-office view- 
points together for the greater production of 
desirable business. 


J. Scofield Rowe Is Honor Guest at 
Chicago Dinner 

A dinner in honor of J. Scofield Rowe, presi- 
dent of the Metropolitan Casualty Insurance 
Company of New York, was given at the Union 
League Club, Chicago, recently, by the staff 
of Slipner and Finnegan, Northern Illinois man- 
agers for the Metropolitan. 

E. B. Finnegan officiated as toastmaster and 
several informal talks were given which re- 
viewed the successful development of Metro- 
politan Casualty business in Northern Illinois 
during 1926 and outlined plans for the present 
year. 








Specialization Means Service 


The specialist is the man you call for when you want service 


a little faster and better than usual. 


The specialist smiles 


at technicalities and concentrates on essentials. 


The writing of Fidelity and Surety Bonds is not a depart- 
mental side-line with the F & D. The F & D started its 


corporate existence as a surety company and, after 37 


years of constant growth, nine-tenths of its premium volume 


is still derived from Fidelity and Surety Bonds. 


It is only natural that a company which specializes in sure- 


tyship should be able to meet the bonding needs of its 


clients and representatives in a much more intelligent and 


efficient manner than one whose activities are spread over 


many different lines of insurance. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


Baltimore, Md. 





have full 








Production Department 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory I will be glad to 
information 
agency connection with your Company. 
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WomeEN Anpb THEIR INVESTMENTS 


Are women less intelligent than men? Do all women waste or lose the money they 
inherit? Is it true that a widow who receives a round amount of insurance money is 
sure to waste it in five or six years or lose it in speculation, or sink it in get-rich-quick 
swindles? P Did 


No. It is true that the insurance money inherited by many women does not last } weap 
very long, but in such cases these women are seldom to blame. Their husbands are | until pe 
the ones who are to blame, because the amount of insurance left by them has been greatest 
tnadequate. Consider the case of a man without capital whose income will be cut off 5 ee 
at his death, and who could easily afford to carry $50,000 of insurance. That amount if ; iio 
safely invested would keep the wolf permanently from the widow’s door. But if this Dee tees 
husband had taken only $5,000 of insurance, the amount would be insufficient for in- I more cx 
vestment, and the money would necessarily be used for current expenses. And sucha Pare all t 
widow will exhibit prudence and care if she can support herself and her children on a few B The thi 
thousand dollars for five or six years or longer. — 

The insurance companies now offer insurance payable in the form of an income. sequence 
But it is not recommended on the ground that women are inferior to men. Wives are aigined 
as intelligent and often more prudent than their husbands. They are more efficient pti 
than men in managing the household, in bringing up children, and in caring for the sick. we tes 
Nor are they more likely to be victimized by get-rich-quick sharpers than preachers, Eis not t 
artists, doctors, teachers, writers, and ocher men who lack business training. = b 

q Dusiness 

It is because women are usually the beneficiaries under insurance policies that they | irom tk 

are followed up so closely by get-rich-quick sharpers. But they are quite as diligent in | minds t 


following up men who lack business training and have capital to invest. and : 
i hear 

Professional men who are experts in their own professions often invest their savings most th 
foolishly because they are not expert financiers. Successful business men often lose the fl = 
ophy is 


savings that they take out of their business because, although expert merchants or [ il 











manufacturers, they are novices in choosing investments. + -aieaed 

Why, then, do the insurance companies advise those who invest in life insurance for ' sca - 

the support of their wives and children to stipulate that the money shall be paid to the pegs 

beneficiary in the form of a monthly income for life? It is not because these benericiaries L the othe 

are women; nor because women are extravagant; nor because they are more easily | permane 

victimized than men. It is because they are not experienced financiers. It is because number 

many investments that appear to be sound are not. It is because sound investments H ar Hig 

often deteriorate in value. It is because the advice of friends and neighbors is often rrr 

injudicious. It is because it is hard to refuse to lend to relations and neighbors who are } enough 

in need of money. It is because it is not fair to burden a widow with unfamiliar re- ually su 
sponsibilities at a time when she is perplexed by many new and difficult problems. 
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Staying Power Wins Over All Obstacles 


By WititraAm C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


Did you notice the heading of this article? 
There is no doubt but what a great many fail- 
ures in life can be attributed to not staying 
until people have done their best. One of the 
greatest drawbacks that I can think of is that 
people are too prone to give up. Most of us 
Americans are on the hunt for easy things. We 
want success entirely too early. In other words, 
we are not willing to pay the price and I am 
more convinced each year that I live that we 
are all too much inclined to give up too quickly. 
The thing that makes men stand out above their 
fellows is largely a matter of staying long 
enough. Do not give up. Nothing of any con- 
sequence can be accomplished unless we are 
willing to put into it a great deal more than 
we usually do. And certainly nothing can be 
accomplished in the insurance business unless 
we try long enough. A good insurance man 
is not the result of a few days of spasmodic 
effort but is the result of many years in the 
business. The men who expect to reap much 
from their labors had as well make up their 
minds that nothing will deter them. Montes- 
quieu at one time made a statement that I am 
in hearty accord with as follows: “Success in 
most things depends upon knowing how long 
‘t takes to succeed.” And that piece of philos- 
ophy is certainly applicable to the debit if any- 
where. And the answer to it will certaialy be 
a personal affair. There can be no hard and 
fast rule laid down about how long it would 
take any man to succeed on the debit. What 
would apply to one would not be applicable to 
the other. I think it is really a matter of tem- 
permanent, ability, love for the work and a 
number of other things must also be taken 
into consideration. Suffice it to say that suc- 
cess in the insurance business is largely a mat- 
ter of persistence. The man who stays long 
enough and who works as he should will event- 
ually succeed. No doubt about it. 


PersIsTENCY Is POWER 

The power to hold on with a death grip has 
been characteristic of every great man. It is 
true that they may lack in other qualities and 
many times they do, but it must be placed to 
their credit that they held on. Holding on is 
the thing that has made all the great men 
great and turning loose too soon has made most 
small men smaller, so far as accomplishment 


is concerned. You can count the characteristics 
of all the successful men in any line of human 
endeavor, and regardless of the qualities they 
may lack, they certainly can not fall short on 
Saying power because no man ever succeeds 
It is not done that way. 


-0 does not persist. 


his time was 


The most successful men can attribute their 
success, among other things, to staying power 
regardless of what opposition they 
may encounter, or what discouragements may 
overtake them, and every man will have plenty 
‘o discourage him, drudgery can not disgust 
him, obstacles do not discourage him, labor 
does not weary him, and best of all, misfortune, 
sorrow and reverses can not harm him. The 
man who has staying power may meet with 
many reverses, may have all kinds of things to 
discourage him, but he can not be kept down. 
True, he may fail, but he will rise each time 
wiser and better. No doubt about that. Suc- 
cess is not so much a matter of brilliancy of 
intellect, or fertility of resource, but it all de- 
pends largely upon persistency of effort, con- 
stancy of purpose, that make a man able to 
make a “touch down” on the debit of life. 
Those who succeed in the insurance business 
are the men who keep everlastingly at it, and 
who do not call themselves geniuses because 
they have been moderately successful, but they 
know one thing and that is this: If they ever 
accomplish anything as debit men they must 
do it with staying power. 

The man who has staying power will abso- 
lutely refuse to. be discouraged. Debit men 
should never seek the company of men who 
are always saying “I feel so discouraged.” 
Seek the company of men who are always full 
of pep and enthusiasm. The kind of men for 
agents to associate with are those who are 
always able to say: “Business is good. Col- 
lections are splendid and business as a whole 
is on the increase. I never was doing better 
That is the kind of optimism that 
That is the type of man 
like to chat with a minutes. He 
gives you a new outlook on life. He makes 
you glad that you are alive. You feel better 
after having conversed with such a man. By 
all means, associate with that kind of men all 
you can. Their company is worth while. And 
here is a good lesson from the immortal Carlye 
that should be used by every insurance man: 

It is said that after Carlyle had written a 
famous “History of the French 
he than loaned the manuscript to 
a friend. The friend did like so many other 
“friends” often do. He left the manuscript on 
the floor and the cook came along and made a 
fire with it. But this did not discourage Carlyle 
because he was not the man to give up. After 
many months of poring over numerous vol- 
umes, he finally reproduced that which it took 
‘he cook only a few miautes to destroy. Was 
ted? His history will bear out 


because, 


in my life.” 
it takes to succeed. 


that I few 


part of his 
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the fact that his staying power placed him 
among the immortals. I know of nothing more 
discouraging than to have a lot of lapses on the 
debit, but one successful agent that I know 
gave his formula for the lapse question in the 
following words: “The question of lapses does 
not worry me because I always make it a rule 
to write them faster than they can possibly 
lapse.” And to my way of thinking that is 
sound philosophy. The man who does not 
write more than he lapses, will have to quit 
sooner or later. And the way to increase -your 
writings and at the same time decrease your 
lapses is to “sell” more than you lapse. Merely 
“writing” counts for but little, but where a 
real sale is made properly, the question of 
lapses will become a minor affair. “Sell” your 
policies. Quit “peddling” them. 


Action NEEDED 

Knowledge is a great thing and I would not 
willingly say a word to discourage it but with 
all that is in favor of it, I am prepared to say 
that knowledge is not the only thing that will 
bring success to the debit What I am 
trying to say is this: Do not try to know all 
there is to be known about the 
fore you begin to perform. 


man. 


business _be- 
Knowledge of the 
most lasting kind comes largely from observa- 
tion and experience. The best knowledge comes 
from experience, notwithstanding the fact that 
we often pay too much for the knowledge we 
gain. What I would like to impress upon all 
debit men is the fact that the best knowledge 
follows active performance. In other words, 
proceed and light will dawn. It is only by 
overcoming obstacles that we get the light neces- 
sary to help us overcome other and harder ob- 
stacles. Literary history acquaints us with the 
fact that some of our very greatest literary 
men have been men who were poor, who were 
oftentimes disheartened and discouraged, but 
who have aroused themselves to new effort at 
every obstacle. 

It is related of Arago that he found under 
the cover of a textbook that he was binding 
a short note from D’Alembert to a student the 
following worth-while advice: “Go on, sir, 
The difficulties you meet with will re- 
solve themselves as you Proceed ; 
a d light will dawn, and shine with increasing 
clearness on your path.” And that certainly 
coutains food for the thought of all debit men. 
If you seem discouraged, do not give up, but 
proceed with the best knowledge and light 
‘hat you have and light will shine on your path 
make it easier for you to do more 
And that is the beauty of stay- 


go on. 
advance. 


2nd thereby 
you proceed. 


























Staying power brings you out of 
the darkness of uncertainty and doubt into the 


ing power. 


light of certainty. It helps you to find where 
you are really “at.” Things may look dark 
and gloomy to you at times, and you are not a 
normal man if they do not, but the thing to do 
is to have the staying power necessary to hold 
you until more light arrives. 

We hear a great deal these days about luck, 
genius, talent, chance, cleverness, and fine man- 
ner playing a large part in the success of men 
and there is no doubt but what they do have 
a great influence. Leaving out luck and chance, 
these things are important factors in any one’s 
success. There is no kind of luck that is 
worth while except “pluck.” And the only 
kind of chance that I care about is a “chance” 
to show what I am capable of doing. And 
when I use the word in that sense, it automatic- 
ally means opportunity instead of what 
usually term a “gamble” at success. Chance 
is all right if spoken of as an opportunity. Give 
a man a “chance” to succeed and if he is made 
of the right metal, he will turn his ‘chance’ 
The possession of any 


we 


into an opportunity. 
or all of the qualities mentioned at the head of 
this paragraph will avail no man anything un- 
less he accompanies them with a definite aim; 
unless he has a goal. It takes a determined 
purpose to make a debit man successful. Men 
drift into business, they often go into the in- 
surance business. They drift into society. They 
drift into politics and even into religion. .Most 
people are what they are politically because 
their parents were that before them. And 
also it is true that most people stand religiously 
as just they do, because they usually say: “Well, 
it was good enough for father and mother and 
surely it is good enough for me.” That might 
suit some people but I am frank to say that 
it is the wrong kind of philosophy for any debit 
man. Be what you are and do what you do 
because all the evidence goes to show that it is 
the only legitimate course for you to pursue. 
Learn to sum up things and draw your own 
deductions. Have some convictions and back 
your convictions up with sufficient courage. 
What debit men need to have is definite con- 
victions and then the courage to carry those 
convictions to a successful fruition. And con- 
victions mean nothing more than what Charles 
Sumner at one time said was necessary to suc- 
ceed. ‘Three things are necessary,” said Mr. 
Sumner, “first, backbone; second, backbone, 
and third, backbone.” That is also worth- 
while philosophy. Follow it out. 

One of the very best arguments in favor of 
staying power is that it creates confidence on 
the part of others. It begets a friendly inter- 
est that usually leads to a sale. Everybody be- 
lieves in the determined man. They are com- 
pelled to because determination is simply irre- 
sistible. When the determined man _ under- 
takes anything, his task is half done, because 
not only he himself, but every one who knows 
him, believes that he will accomplish whatever 
he attempts to do. And it is not difficult to 
win under such favorable circumstances, but 
it is almost next to impossible to win under 
just the opposite method. People are aware 
of the fact that it is useless to oppose a man 
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ANNOUNCEMENT ! 


An Old Line Life Insurance Company chartered in NEW YORK is 
now prepared to accept applications for GENERAL AGENCIES in 
New York State outside the Metropolitan territory. 


LIBERAL CONTRACT—EXCLUSIVE TERRITORY 


Only men with a good record for personal production and the ability 
to organize an agency will be considered. 


Address Box 15 
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who uses his stumbling blocks as stepping stones 
to higher things; who refuses to be afraid of 
any kind of defeat, who never, in spite of 
calumny or criticism, shrinks from his task; 
who never shirks responsibility; who always 
keeps his compass of ambition and enterprise 
pointed to the north star of his goal, regard- 
less of what battles or opposition may defy 
him. If there are any men on the same staff 
with you that meet that description, you had 
better watch out or they will soon outdistance 
you. 

The man who has real staying power never 
stops to ask himself whether he is succeeding 
or not. That does not enter his mind. The 
only thing that concerns him is how he may 
forge ahead; how he may best retain the pres- 
tige he has already gained. He is interested 
in getting a little further along the journey 
of life or, in other words, a little nearer his 
goal. And no man should ever reach his goal. 
If the time comes that he thinks he is getting 
near his goal, the only thing for him to do 
is to set his stakes a little further west. The 
man who reaches his goal and is contented, 
does not have anything of any consequence to 
find at the goal. And when I say that, I do 
not wish to infer that you must never accom- 
plish what you set out to accomplish, but when 
you have done that, set a standard that will call 
for still greater effort and then keep “digging 
away.” 

The agent who has any kind of opposition 
should count himself very fortunate. No man 
can be strong who has not encountered opposi- 
tion and the stronger the opposition, the better 
it will be just so long as we continue to meet 
it. The only place that I can think of where 
too much opposition would be harmful would 
be to the man who has already begun to sur- 
render to his difficulties. But the man who is 
determined to overcome all obstacles as they 
present themselves, who has sufficient staying 
power, will welcome opposition. And many 
times opposition is the very test of our will 
power. There would be no fascination in the 
insurance business if there were not lots of 
opposition to overcome. And the institution of 
life insurance has perhaps had as much oppo- 
sition to overcome in its history as any other 
profession, but the fact that it is rapidly gain- 
ing in public favor goes to show that its de- 
fenders have been successful. When industrial 
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insurance. was first started, there were many 
people who opposed it for all kinds of reasons, 
but it would be a rather difficult thing now 
to be able to find one man in a thousand who 
would oppose it in any way. All debit men 
can truly say now: “The field indeed is white 
unto harvest.” Go out to win. 

Alexander Dumas is credited with the fol- 
lowing statement which is very appropriate for 
all debit men. Said Mr. Dumas: “All the 
world cries, ‘Where is the man who will save 
us? We want a man.’ Don’t look so far for 
this man; you have him at hand. This man— 
it is you, it is I, it is each one of us. * * * 
How to constitute one’s self a man? Nothing 
harder, if one knows not how to will it; nothing 
easier if one wills it.” And there you are. 
What you accomplish as an insurance man de- 
pends very largely upon your staying power. 


A Legacy 

Our leaflet “A Legacy for You” presents life 
insurance in the attractive light of a “legacy.” 
Everybody likes “a legacy,” and will consider 
life insurance in this form more readily than 
almost any other. 

Give this leaflet a trial and make good through 
it. Send for sample. 


OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters’”’ but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 


(Stock Company) 
SOUTH BEND 
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INDUSTRIAL INSURANCE SECTION 


PRUDENTIAL NOTES 





New Year Brings Many Promotions 





Ww. R. LOYND LEADS IN ORDINARY 





Heads Division E and Ranked Ninth in 
Entire Company 

A regional conference recently was held at 
Washington, D. C., and was attended by Pru- 
dential representatives from New Jersey, Penn- 
sylvania, Maryland and the District of Colum- 
bia. 

Recent Division N promotions to the posi- 
tion of assistant superintendent follow: Wil- 
liam O. Price, of Nashville, Tenn.; Jesse M. 
McLendon, of Atlanta, Ga.; Gordon A. Coster, 
of Baltimore Number 1; Hobert C. Dray, of 
Miami, Fla.; William F. Liles, of Memphis; 
Joseph Spremulli, of Norfolk, Va.; Adolph 
M. Timmons, of Greenville, S. C., and Sd- 
ward L. McCoy, of Washington, Number 2. 

George W. West, Jr., formerly an agent in 
Burlington, N. J., has been promoted to be 
an assistant superintendent in the same city. 

During the months of December, 1926, and 
January, 1927, Division “A” has promoted 
seven agents to be assistant superintendents. 
They are: Edward Dacre, of Mt. Vernon, N. 
Y.; John J. Pick, of Yonkers; Isidor Dauman, 
of New York Number 1; Frank H. Bell, of 
New York Number 11; William R. Ragette, 
of New York Number 10; Louis Boccardi, of 
New York Number 10, and Harry Harris, of 
New York Number 13. 

The following have been admitted to mem- 
bership in Class “A” of the Prudential Old 
Guard: Assistant Superintendent Carl A. 
Bolz, of Milwaukee Number 1; Assistant 
Superintendent Marion M. Crane, of Marshall- 
town, Ia., and Agents Joseph Hoffa and Calude 
H. Stewart, of Milwaukee Number 1. 

Assistant Superintendent Warren R. Grimes, 
of the Ottumwa, Ia., district, is now a member 
of Class “B” of the Prudential Old Guard. 

A familiar name heads the ordinary leaders 
of Division “E” for 1926—that of a Loynd. 
This time it is Agent William R. Loynd, of 
Tarentum, Penna., where his father is super- 
intendent. Agent Loynd has been carrying a 
rate book for ten years and always has been 
listed on the records for ordinary production. 
During 1926 the totals exceeded all former fig- 
ures and at the close of the year he led the 
entire agency staff of Division “E” and was 
tanked ninth among the field force. 

The next three agents in line for ordinary 
production were: Elmer C. Hollabaugh, of 
Oil City; Charles H. Robertson, of Dubois, 
and Alfred L. Carothers, of Altoona Number 
I. Carothers was recently advanced to assist- 
ant superintendent and assigned to Lewistown, 
Penna. 


Thomas J. Ryan was recently promoted to 
be an assistant superintendent in the Holyoke, 
Mass., district. 

Agent W. H. Gugger, of the Philadelphia 
Number 12 district, and Assistant Superintend- 
ent A. L. Wynne, of Philadelphia Number 11, 


each have issued large ordinary cases. Agent 
Harry W. MacMillan, of Philadelphia Number 
5 district, also started the year with a large 
amount of ordinary issued to his credit. 

Emanuel Spier, assistant superintendent of 
Chicago Number 4, has become a member of 
Class “D,” of the Prudential Old Guard. He 
started as an agent in the Chicago Number 6 
district on January 28, 1907. He was pro- 
moted to assistant superintendent in the same 
district in March, 1909. 

Through the personal efforts of Superintend- 
ent E. J. Hahn, the Buffalo Number 3 district, 
was credited with a group case in January. 

V. H. Fenner has been promoted to be an 
assistant superintendent in the Rochester Num- 
ber 1 district. 

Agent N. T. Bebber, of Buffalo Number 1, 
is starting the new year with a creditable show- 
ing in industrial. He is the second leading 
agent in Division “H” and has a prominent 
ranking among the company’s leaders. 

J. P. Quirk, agent of Elmira, has the dis- 
tinction of being the first agent in the district 
to qualify for a 1927 merit button in recog- 
nition of the isuance of more than $50,000 of 
ordinary. 

J. E. Thornton, of Auburn, and G. W. Hon- 
hart, of Buffalo Number 1, have been admitted 
to membership in the Prudential Old Guard, 
Class “A.” Assistant Superintendents H. J. 
Wright, of Utica Number 1, and P. H. Greene, 
of Utica Number 2, have been advanced to 
Class “B.” 

Division “Q” welcomes to its superintend- 
ency ranks Albert W. Clevenger, who has been 
promoted to take charge of the San Francisco 
Number 1 district. Mr. Clevenger has a repu- 
tation of always being considerate and a help- 
ful instructor. He makes friends easily, and 
with his long experience and knowledge of the 
business he is well adapted to make a splendid 
record in his new location. 

The leading assistant superintendent in West 





A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 








Virginia in industrial net increase for 1926 was 
Ellis R. Hubbard, of Beckley, detached of the 


Charleston, W. Va., district. Hubbard com- 
pleted his first five years of service with the 
company in November, 1926. 


Stop the Waste! 

Conservation of ordinary depends on an or- 
derly system of collecting the premiums. 

Too much ordinary lapses because there is no 
regular method of taking care of it. 

There is too much side-stepping and evasion 
of responsibility. 

There is a tendency to pass the buck, with 
the result that ordinary collections are treated 
on the principle that what’s everybody’s busi- 
ness is nobody’s business. 

The company insists that it is the superin- 
tendent’s responsibility to see that the com- 
pany’s business is kept in force. It is for the 
superintendent to see that each ordinary has 
the attention it needs and is entitled to receive. 

The excessive cancellation of first and sec- 
ond year ordinary is the result of carelessness 
and downright neglect. 

The remedy for this condition is systematic 
thoroughness in looking after the collections. 

It can be done. It is being done, year after 
year, in districts that give sincere and intelli- 
gent attention to the conservation of ordinary. 

There will always be ordinary lapses. Some 
business will lapse in spite of every effort to 
save it. 

What the company is concerned about is the 








New Policies—New Rates 
Offer Greater 
Opportunities 


Effective February 1, 1927, we added 
to our old line of Pure Protection policies, 
a complete set of new policies, carrying 


Paid-Up Insurance 
Extended Insurance 
Cash Surrender at Age 70 


and with special features of Double In- 
demnity, Triple Indemnity, and Total and 
Permanent Disability. 

Rates are based on the American 
Men’s Table with interest at 414%. They 
provide for individual reserves and offer 
exceptional values in life insurance. 

Now is the time to form an agency 
connection with this old, reliable organi- 
zation. Liberal commissions. 


Assets, $5,900,000; Losses Paid, Over 


$8,500,000; Operates in Nineteen 
States. 
Illinois Bankers Life 
Association 
Monmouth Illinois 
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amount of ordinary that is permitted to lapse 
with little or no effort to save it. 

Excessive ordinary lapses can’t be charged 
up to poor quality business, because most of 
it is business which has been examined and 
upon which a substantial sum has been paid. 

The truth is that many cases lapse because 
a night call is necessary in order to collect the 
premium. 

The agent calls during the day to collect the 
industrial premium. He reminds Mrs. Jones 
that her husband’s ordinary is due, and is told 
that she will speak to her husband about it. 

A week goes by, and Mrs. Jones says she 
forgot to mention it. That means another 
week’s delay, and finally Mrs. Jones informs 
the agent that her husband doesn’t want the 
policy any more, he wants to drop it. 

The agent reports that Mr. Jones refuses 
to pay, and that ends it. 

Think of lapsing a policy on a flimsy report 
like that! But it happens every day! 

A policy that’s worth issuing is worth sav- 
ing. It’s worth every effort that can be made 
to save it. And every effort that can be made 
should be made. The time to start is before 
the due date, and not on the last day of grace. 


If there is any delay or any doubt as to 
whether the premium will be paid, the policy- 


holder should be interviewed personally. If it 
takes a night call, make it. 
Sell the policy over if you have to. Put the 


same effort into saving it that you would into 
writing it. It’s worth it. 

Show the insured that the policy is more val- 
uable than it was when issued. Life insurance 
improves with age. The same policy will cost 
more now than when it was issued. 

The man who passed a satisfactory examina- 
tion a year ago may not do so to-day. He 
needs life insurance more than he did when he 
first insured; he’s older and nearer to the time 
when he will need it. 

Remind the insured that his reason for not 
keeping the policy is the very reason why he 
should keep it. If he says he can’t afford it, 
that’s the reason he can’t afford to be without 
it. 

But the agent knows all this. He knows all 
about the reasons why the premium should be 
paid. The trouble is that he assumes that the 
insured knows it too, and that it’s up to the in- 
sured to pay the premium or not, as he sees fit. 

The insured ought to see it that way, but 
he doesn’t. 

Suppose we left it up to the people to decide 
whether or not they want to insure in the first 
place. How many men call up an agent of 
their own accord and say that they have decided 
to insure? It simply isn’t done! 

Life insurance must be sold to the average 
man, and the average man must be kept sold 

on his life insurance. 

The collection of ordinary premiums occu- 
pies too small a place in the average district’s 
program. It gets too little attention, when, 
as a matter of fact, nothing requires more 
attention. 

It’s a question of organization, from the 
superintendent down. 
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Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Every ordinary receipt should have imme- 
diate attention, and should be checked up at 
frequent intervals if not collected on. Mere 
reports won’t do. It requires action. 

If the agent doesn’t get action after a call 
or two, the assistant should find out why. The 
only satisfactory way for the assistant to do 
this is to make a personal call on the insured. 

But, as we said before, every superintendent, 
assistant and agent knows what should be done. 
The thing to do is to do it. 

The waste of ordinary is terrific. It’s un- 
businesslike, it’s unprofitable, it’s unjustifiable, 
it’s inexcusable, it’s deplorable, it’s inexplicable, 
it’s unbelievable, it’s idiotic, it’s absurd, it’s in- 
tolerable ! 

It’s preventable and it should be prevented. 

It can and must be prevented! 

Think of the loss! 

Every ordinary lapse means a loss of at 
least a thousand dollars of property to some- 
body, and then there’s the loss of the premium 
paid. 

And the loss of time and effort; enough to 
make the angels weep. 

Then there is the loss to the company. Med- 
ieal fees, commissions, cost of issuing; all lost. 

And the loss to the district beyond computa- 
tion. 

Let us be honest; let us be sincere with the 
policyholders, the company and ourselves. 

Let us do business on a businesslike basis. 
Stop the waste.—IlVestern and Southern Feld 
News. 


Western States Life Inaugurates ‘“Retire- 
ment Income” for Agency Leaders 
In commenting upon its various features, 
President Marshall C. Harris said of the plan: 
This new plan is designed to operate for our 
agency leaders in the same manner as our 
“service bonus plan” operates for our agents. 
That is, it is the purpose of our company to 
reward the members of our field force for con- 
tinuous and faithful service. We want the 
men and women enlisted under our banner: to 
feel that Western States Life is a corporation 
with a heart and soul, an institution that ap- 
preciates the loyal and undivided efforts of its 
field men. And to show that appreciation, we 
have devised a means of taking care of them 
in their declining years. 
We feel that these who have served our com- 


30 


pany for twenty years or more and have devoted 
their entire time, talents and energies to the 
securing, training and supervising the activity 
of agents, are entitled to receive an annuity for 
life thereafter. 

The agency man’s retirement benefit con- 
tract as proffered by the company, provides 
that, at the end of twenty years, the entire com- 
pensation previously paid to the individual for 
agency work will be totaled. A certain per- 
centage of this remaining compensation will 
then be applied by the company a a “single pre- 
mium” to purchase any one of three annuity 
options to be selected by the agency man at 
that time, namely, (a) a life annuity; (b) a 
joint survivorship annuity; or (c) a cash re- 
fund annuity. 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, Presiden? 
MORTON BIGGER, Secreta: y 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr 
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EDITORIAL 


A MODEL ARSON LAW 


Ideal Situation Would Result from Codification of Uniform 
Statutes—‘“‘Co-operation With Action” on Part of Fire 
Insurance Companies Would Add Impetus to 


Time is not only a soothing syrup; it is an 
incentive to action resulting in beneficial legis- 
lation. At any rate, Father Time has given 
the public a sufficient period in which to digest 
the fine results which would be derived from 
the uniform enactment of a model arson law. 
The effect, fortunately, has been the renewed 
interest in this proposed legislation. The re- 
cent introduction in the Ohio General Assembly 
by Assemblyman Roberts of a bill closely pat- 
terned after the suggested Model Arson Law 
of the Fire Marshals’ Association of North 
America, adopted in December 1920, has done 
much to rekindle the flames of interest. The 
country-wide adoption of this proposed uniform 
statute seems on the horizon and the time is 
ripe for an intensified campaign to pass this 
law in the legislative assemblies of all the 
individual states throughout the country. 

The fact that the burning of automobiles and 
other personalty was not punishable by the 
Arson Laws of some states, was one of the 
motivating causes for the drafting of the Model 
Arson Law by a committee of the Fire Mar- 
shals’ Association of North America. Another 
reason was the fact that other states defined 
arson as the burning of certain bu Idings be- 
longing to others. Under this definition, seri- 
ous difficulty was encountered in attempting to 
indict a tenant in possession for a violation of 
the Arson Law. Furthermore, the committee 
felt that the need was imperative that all arson 
statutes should apply to the wilful and malic- 
ious burning of one’s own property. These 
loopholes in the laws of the various states are 
being brought home more potently, every day, 
to the general public and the need for general 
revision is becoming a national tendency. 
Add to this, the fact that the proposed uni- 
form law will curb the promiscuous commis- 
sion of arson and hence bring about a reduction 
in fire rates through a decrease in loss ratios 
of fire insurance companies, and no state legis- 
lators should hesitate in giving their unqualified 


Proposed Scheme 


approval to this beneficial reform. Model Ar- 
son Law agitators are doing the’r utmost to 
create a perfect state of affairs. The only im- 
perfection in the picture is the almost non- 
chalant indifference exhitibted by fire insurance 
companies. For some reason, unknown to the 
insurance press, fire insurance executives have 
a peculiar habit of sagely nodding their heads 
in approval and then do nothing but sit back 
and half-heartedly applaud the efforts of o hers 
in attempting to bring about some state of 
near perfection in the fire insurance business. 
The fact that some officials render animated 
service in some beneficial campaign only 
strengthens the rule and leaves one wondering 
at the lackadaisical inertia displayed, as a gen- 
eral run, when matters intimately connected 
with the fire insurance world are trying to be 
improved. The Model Arson Law presents 
another rare opportunity to fire insurance com- 
panies to benefit not only the public at large 
but also themselves through a reduction in 
losses. Are the companies going to disappoint 
us again by merely say:ng “it’s a fine thing” 
and “we hope it will be passed by all the states” 
or are they going to raise the banner of “Co- 
operation with Action” and actively participate 
in an effort to make the Model Arson Law uni- 
form throughout the states? The only way 
the companies can answer that question is by 
concentrated action; mere words and angry ex- 
press‘ons of lofty ideals will help no one. 
What we are agitating is co-operation, but “Co- 
operation with Action.” 

The Model Arson Law is as follows: 

Section I—Arson; Punishment. Any per- 
son who wilfully or maliciously or with intent 
to defraud sets fire to or burns or causes to 
be burned or who aids, counsels or procures the 
burning of any dwelling house; or any kitchen, 
shop, barn, stable or other outhouse that is 
parcel thereof, or belonging to or adjoining 
thereto, the property of himself or of another, 
shall be guilty of Arson, and upon conviction 
thereof, be sentenced to the penitentiary for not 
less than two nor more than twenty years. 
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Section II—Burning Buildings, Etc., Other 
Than Dwellings. Any person who wilfully 
or maliciously or with intent to defraud sets 
fire to or burns or causes to be burned or who 
aids, counsels or procures the burning of any 
barn, stable or other building, the property of 
himself or of another, not a parcel of a dwell- 
ing house; or any shop, storehouse, warehouse, 
factory, mill or other building, the property of 
himself or of another; or any church, meeting 
house, court house, work house, school, jail or 
other public building or any public bridge; shall 
upon conviction thereof, be sentenced to the 
penitentiary for not less than one nor more 
than ten years. 


Section III—Of Other Property. Any 
person who wilfully or maliciously sets fire to 
or burns or causes to be burned or who aids, 
counsels or procures the burning of any bar- 
rack, cock, crib, rick or stack of hay, corn, 
wheat, oats, barley or other grain or vegetable 
product of any kind; or any field of standing 
hay or grain of any kind; or any pile of coal, 
wood or other fuel; or any pile of planks, 
boards, posts, rails or other lumber; or any 
street car, railway car, boat, automobile or other 
motor vehicle; or any other personal property 
not herein specifically named; (such property 
being of the value of twenty-five dollars and the 
property of another person) shall upon con- 
viction thereof, be sentenced to the penitentiary 
for not less than one nor more than three years. 


Section IV—Burning To Defraud Insurer. 
Any person who wilfully or maliciously and 
with intent to injure or defraud the insurer sets 
fire to or burns or causes to be burned or who 
aids, counsels, or procures the burning of any 
goods, wares, merchandise or other chattels or 
personal property of any kind, the property of 
himself or of another, which shall at the time 
be insured by any person or corporation against 
loss or damage by fire; shall upon conviction 
thereof, be sentenced to the penitentiary for 
not less than one nor more than five years. 


Section V—Attempt To Commit. Any 
person who wilfully or maliciously attempts to 
se; fire to or attempts to burn or to aid, counsel 
or procure the burning of any of the buildings 
or property mentioned in the foregoing sec- 
tions, shall upon conviction thereof, be sen- 
tenced to the penitent‘ary for not less than one 
nor more than two years or fined not to exceed 
one thousand dollar-, 
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AJAX FIRE INSURANCE 
Newark, N. J. 
Newly Formed Atlas Fire Changes Name 

In order to avoid confusion in title with the 
Atlas of London, the Atlas Fire Insurance 
Company, recently organized at Newark, New 
Jersey, has changed its name to the Ajax Fire 
Insurance Company. 

As was stated in the December issue of the 
Fire Insurance Monthly Bulletin, the Ajax Fire 
is getting under way with a $100,000 capital 
and a $200,000 surplus. The company is con- 
fining itself to New Jersey for the time being 
under the general agency of Lippman & Lowy 
of Newark. The Ajax lists the following exec- 
utive roster: Francis J. Bock, president; Harry 
T. Lowy and James Rattray, vice-presidents ; 
Herman A. Fenning, treasurer; George H. 
Weademan, assistant secretary, and Richard E. 
Kohn, counsel. 


COMPANY 


GLOBE & RUTGERS FIRE INSURANCE 
COMPANY 


New York, N. Y. 


Annual Statement Shows Fine Condition 

The January 1, 1927, annual statement of 
the Globe & Rutgers Fire Insurance Company 
of New York, N. Y., portrays a surplus to 
policyholders of $29,110,575.98, which is an 
increase of $1,448,632 over the previous year. 
The assets of the company increased approxi- 
mately $2,000,000 over the previous year and 
the reserves mark an increase of about $1,000,- 
000. This statement shows the company to be 
in a sound and stable condition, with an ample 
reserve and a large surplus. The statement is 
as follows: 


ASSETS 

Bonds and mortgages...........e..00. $149,425.00 
OS ee ae ae 518,200.00 
Government, city, railroad and _ other 

RN ML NIRS oo on 6 sae we sech:e 0 59,564,972.90 
Cash in banks and office..............-. 2,434,964.77 
Premiums in course of collection...... 8,827,461.77 
SRR NOI 5 icc be hk ocho ee ace a8 111,020.32 
Reinsurance recoverable on paid losses. . 134,952.12 


$71,740,996.88 


LIABILITIES 
RMNANERD Sei vacatars ata yoratecnossiala acs pws area $3,500,000.00 
PIN se Lin bs ose Keele orcs Wickes ete 25,610,575.98 
Reinsurance reserve.............. .--- 21,162,599.90 
Losses in course of adjustments........ 8,362,821.00 
Commissions and other items.......... 7,100,000.00 
ERG BOP BAMOR. 6 ois 56s is 55 56:ca0 ae oe 1,005,000.00 
5,000,000.00 





$71,740,996.88 


Procress Since CONSOLIDATION IN 1899 
Assets eserve Surplus 
Dec. 31, 1899 $529,282.59 $28,832.54 $2,028.94 
Dec. 31,1910  5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
Dec. 31, 1926 71,740,996.88 21,162,599.90 25,610,575.98 


The officers are: E. C. Jameson, president; 
Lyman Candee, vice-president ; W. H. Paulison, 
vice-president; J. H. Mulvehill, vice-president 
and secretary; J. D. Lester, vice-president ; W. 
L. Lindsay, secretary; A. H. Witthohn, secre- 
tary; A. G. Cassin and J. L. Hahn, assistant 
secretaries, and M. J. Volkmann, local secretary. 


AMERICAN INSURANCE COMPANY 
Newark, N. J. 

Annual Statement Portrays Increase 

The eighty-first annual statement of the 
American Insurance Company of Newark, New 
Jersey, issued as of January 1, 1927, is a fair 
indication of the steady progress made by this 
stable concern in the business of fire insurance. 
The statement shows both the 1926 and the 
1927 figures, which gives a self-explanatory 
comparison. The statement is as follows: 





1926 927 
Cantal. stock. sssis<ie0%s $3,500,000.00 $4,000,000.00 
CAQDUMIOR <o.055:0:0'0,5 4050s 15,689,050.00 17,332,803.43 
Special reserve fund... 300,000.00 300,000.00 
Peet BUMPS. occ cence 3,789,259.80 4,403,720.71 
23,278,309.80 $26,036,524.14 
ASSETS 

United States Govern- 
ment bonds. ...3<.» $5,759,600.00 $5,128,200.00 

Railway and other bonds 
CT ee eee 11,653,276.11 18,228,713.59 
Bonds and mortgages... 949,040.00 2,015,595.00 
Meal GURte.. os sa0ce sues 976,500.00 1,000,000.00 

Cash in banks, trust com- 
panies and office..... 1,169,323.50 1,648,402.43 

Interest and rents due 
and @CcCTMed. ..<<.05< 141,383.15 153,860.86 

Prems. and reinsurance 


in course of collection 2,629,187.04 2,861,752.26 





$23,278,309.80 $26,036,524.14 
LIABILITIES 
Unearned premiums... .$13,356,651.13 
Reserve for losses...... 1,756,575.46 
Other liabilities........ 575,823.41 


$14,569,700.56 
2,122,397.91 
640,704.96 





$15,689,050.00 
Surplus: to policyholders... ...2..6ssceses 


$17,332,803.43 
$8,703,720.71 

The officers are: C. Weston Bailey, presi- 
dent; William E. Stewart, vice-president; Paul 
B. Sommers, vice-president ; Frederick Hoadley, 
secretary; Pitney, Hardin & Skinner, counsel ; 
Archibald C. Cyphers, treasurer; Roy C. Van- 
derhoof, Frank K. Mitchell and Laurence E. 
Falls, assistant secretaries. 


HANOVER FIRE INSURANCE COMPANY 
New York, N. Y. 
Seventy-Fifth Annual Statement Issued 

The Hanover Fire Insurance Company of 
New York, N. Y., recently issued its seventy- 
fifth annual statement, which portrayed a gain 
in total admitted assets of $958,002 over the 
previous year. Net surplus made a substantial 
gain, marking an increase of $770,873. Surplus 
to policyholders on January 1, 1927, was $5,300,- 
684.64, and according to the annual statement 
the company paid $63,904,653.68 losses since or- 

ganization. 

The annual statement portrays the following 
assets and liabilities: 


ASSETS 


Government, State, railroad and other 
bends 
Railroad, bank and other stocks........ 


Fireproof home office building, 34-36 Pine 


$3,578,900.00 
5,180,642.00 


Sper. INEW TORK. ks cen ccs. ccceawse 979,300.00 
Real: estate mortgages... 6. .ccccccccece 108,350.00 
Cia, SES 5 oat Soe ie oo ka eae otiieeas 200,000.00 
Cash in banks, on hand and in hands of 

EE Ae eee Cee 1,020,042.13 
Accrued interest and reinsurance due on 

GN OAMEBED. Coc ccs esas 056 sta einen 124,641.49 

TON NR oie sic blcie Siataneeai $11,191,875.62 


LIABILITIES 


Capital stocks <<:is.00:00050: se esccccccee $1,500,000.00 
Reserve for unearned premiums........ 4,841,421,2] 
Reserve for unpaid losses..........-- 723,081.29 
Reserve for all other liabilities........ 326,688.48 
Total -Tapuities sc acca diaecsianccaewee $7,391,190.98 
DERE BUGDUIE i5o0s ve pe seen ne cs se oeseaes 3,800,684.64 
$11,191,875.62 


Charles W. Higley is president of the Han- 
over Fire Insurance Company of New York; 
Montgomery Clark, vice-president; J. G. Holl- 
man, secretary; H. T. Giberson, treasurer; F, 
Elmer Sammons and A. E. Gilbert, assistant 
secretaries. 


ILLLINOIS AGRICULTURAL 
ASSOCIATION 
Peoria, IIl. 
Formation of Motor Mutual Planned 

A new automobile insurance company, to be 
operated on the mutual plan, will probably be 
formed in Peoria, Illinois, by the Illinois Agri- 
cultural Association if present plans are carried 
through. When the members of the association 
approve of the proposed scheme, 5,000 charter 
members will be sought, before the commence- 
ment of business, so that the heavy expenses of 
organization will not have to be borne by the 
membership. If formed, the new motor mutual 
will cater to about 225,600 farmers in Illinois, 
who will form the nucleus of the company’s 
prospects. 





MERCHANTS FIRE ASSURANCE 
PORATION OF NEW YORK 
New York, N. Y. 
Annual Statement Portrays Excellent Year 
The annual statement on January 1, 1927, of 
the Merchants Fire Assurance Corporation of 
New York, showed the company to be in a 
sound financial condition with an increasing 
tendency to expand. 
The assets of the concern total $10,038,776, an 
increase over the previous year of $1,488,977. 
Unearned premium reserve, which aggregates 


COR- 


- $3,632,141, depicts an increase of $487,509. The 


1927 surplus to policyholders is $5,112,433, an 
increase over January I, 1926, of $1,079,504. 
Premiums written during the past year were 
$4,254,314, which is an increase of $497,855 over 
the premiums written during 1925. 

Statement of the assets and liabilities of the 
Merchants Fire Assurance Corporation of New 
York as of January I, 1927, is as follows: 





ASSETS 
Pees: ARAB OM no 4:h:a tare cm amsloiaa sam $8,173,148 
Bonds and mortgage loans.............-+. 854,250 
Premiums receivable, etc...........+2e+e+ 587,703 
Interest ACCEHEG. 0 ssc ccs ce ccee ese enccess 46,696 
CHAE 55's chek ed wWee oO ees wine sa heeeine tee 376,979 
WAN c-50's os:0sslaie aeieve sleds Wa eee ae ala, aoe $10,038,776 
LIABILITIES 
Unearned premium reserve...........-+.- $3,632,141 
Regen: foe tees. C06 os xis cic edcveccsand 200,000 
Reserve for contingencies...............- 500,000 
LGRGRE ED) “OHUCBIN 6 cic 0:6 Sb/e sine nbs ob sibns 594,202 
CMD sca wis wend cane aeien $2,000,000 
WUE SUSUR: ss osc osc 5 cience es 


3,112,433 
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5,112,433 
SENN nS < eareiei vienera uige aren eieia wateee $10,038,776 


The company in its statement lists the follow- 
ing officers and directors: Officers: Alden C. 
Noble, president; William B. Carter, vice-presi- 
dent; Alfred A. Moser, vice-president; Joseph 
L. Leffson, vice-president; George F. Warch, 
secretary-auditor; G. A. Ziemen, secretary, and 
Herbert F. Rohrbach, assistant secretary. 

The directors are: Edward L. Ballard, chair- 
man, Bertram Cutler, Frederick A. Goetze, 
Frederick M. Hilton, David L. Luke, Stephen 
C. Millett, John D. Rockefeller, Jr., Alexander 
V. Roe, Charles W. Ballard, William B. Carter, 
Richard J. Babbage, Alden C. Noble, and Finley 
J. Shepard. 


NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 
Company Shows Fine Statement 


The one hundred sixteenth annual statement 
of the Newark Fire Insurance Company, New- 
ark, N. J., marks an increase in assets of 
$837,357.28, an increase in net premiums of 
$180,455.98, an increase of unearned premium 
reserve Of $318,208.02, and an increase in sur- 
plus to policyholders of $544,249.95. This is 
indeed a record of which the company and its 
executive staff may well be proud and is the 
beneficial result of sound underwriting and 
stable management. The statement is as fol- 
lows: 


ASSETS 
Cash in banks. atid office... «os iccccicwer 
i Rae ae eee eens eat 
MOUNT A sss alscareia st ace-alo-a6 were Ra Sere ED 
Loans on bond and mortgage. . 
Real estate owned............... oe 
Premiums in course of collection........ 
Accrued interest and other assets........ 


$592,899.90 
5,128,665.00 
619,824.50 
250,350.00 
185,776.47 
700,309.23 
96,296.39 












FOtad AMM 5 5a oko kee tees $7,574,121.49 


LIABILITIES 
Reserve for unearned premiums......... $ 
Reserve for losses in course of adjustment 498,144.44 
Reserve for all other liabilities.......... 205,117.92 
WOR: CADMA iis ices sregesie sd oes eescndeces 1,000,000.00 
Net surplus over capital and liabilities.. 2,097,434.78 


3,773,424.35 





Capital ea zrrecin co wena viaeteiee $1,000,000.00 
CRUE soit ep es tea tinea one ole 2,097 ,434.78 
Surplus to policyholders........ 3,097,434.78 


STERLING FIRE INSURANCE COMPANY 
Indianapolis, Ind. 
Stockholders of Liquidated Concern Re- 
ceive First Distribution of Assets 
The Sterling Fire Insurance Company of In- 
dianapolis, Indiana, has recently paid its stock- 
holders $15 a share as a first distribution of the 
company’s assets. It will be remembered that 
the company applied for a voluntary liquidation 
last spring and Edwin Steers was appointed 

receiver on June 12, 1926. 

It is understood that additional payments in 
conformity with the liquidation proceedings 
will be made in the future and, in all probability, 
Stockholders will receive between $20 and $25 
Per share of the par value of $10. The com- 
pany was organized in I91I and as of December 
31, 1925, had a capital of $850,000, total ad- 
mitted assets of $3,030,407, a net surplus of 


income of $1,786,480. 
paid losses amounting to $1,023,478, and no 
dividends were paid. 

When the company was liquidated last year, 
present stockholders were offered $15 a share, 


In 1925 the company 


which offer was refused. It is estimated that 
the stockholders will profit by their investment 
because of the fact that many of them secured 
stock at a sum lower than $20 a share, which 
was the price paid by original purchasers. Fol- 
lowing the original issue, however, prices went 
down. 


VULCAN INSURANCE COMPANY 
New York, N. Y. 

in North River—Possible Ex- 
pansion in Future 

The present outstanding liability of the Vul- 
can Insurance Company of New York city has 
been reinsured in the North River Insurance 
Company of New York. This move was the 
result of a desire on the part of the Vulcan to 
wipe its slate clean and start off anew. 

Prevailing rumors that the company intends 
to retire permanently have been unequivocally 
denied by executives of the Vulcan. The com- 
pany will probably expand its scope of opera- 
tions with the possibility of an increase in cap- 
ital and surplus in the future. 

The Vulcan does a very small amount of busi- 
ness, enjoying a fine loss ratio. In 1926, the 
company had net premiums of $12,068 and net 
losses paid of $665. Total admitted assets 
amounted to $607,904 and net surplus registered 
chronicled in the November 30, 1926, edition of 
$200,000, is under the management of its presi- 
dent, Isidor Kahn and I. Koenigsberger, its 
secretary. 


Reinsured 


HARMONIA FIRE INSURANCE COM- 
PANY 
Buffalo, N. Y. 

Examination Concerning Capital Increase 
Made by the New York Insurance 
Department 
On February 9, 1927, the report of the exam- 
iners of the New York Insurance Department 
into the affairs of the Harmonia Fire Insurance 
Company of Buffalo, N. Y., was filed. This 
report, which was dated January 28, 1927, was 
made in connection with the recent increase in 
capital of the company’s stock which was 
chronicled in the November 15, 1926, edition of 
the Fire Insurance Monthly Bulletin. The ex- 

amination is as follows: 

Pursuant to instructions contained in 
appointment Number 6061, dated December 4, 
1926, and annexed hereto, I have made an 
examination in the matter of verification of the 
payment in of the increased capital of the 
Harmonia Fire Insurance Company of Buffalo, 
N.Y. 

At a special meeting of the stockholders of 
the company held at its office in Buffalo, N. Y., 
on November 15, 1926, at which stockholders 


your 


owning in the aggregate 15,085 shares of the 

capital stock of the company were present in 

resolution was unanimously adopted: 
“RESOLVED: That the capital stock of 


$488,680, net premiums of $1,618,046, and a totalperson or represented by proxy, the following 


33, 





this corporation be increased from two hun- 
dred thousand dollars to five hundred thousand 
dollars, and that coincidentally with such in- 
crease of capital stock, the number of shares 
be also increased from 20,000 to 50,000 each 
of which is to have a par value of ten dollars, 
the same as the par value of the present author- 
ized shares, and be it 

“FURTHER RESOLVED: That the 
stockholders of this company of record at the 
close of business on November 15, 1926, shall 
be given the right to subscribe for and pur- 
chase the new stock at the above price pro-rata 
to their holdings of stock in the company, such 
stock to be paid’for on or before December 
20, 1926, said new stock when issued not to 
participate in dividends declared before Feb- 
ruary I, 1927, and be it 

“FURTHER RESOLVED: That any such 
additional stock not subscribed and paid for 
on December 20, 1926, may be disposed of by 
the directors at not less than $20.00 per share, 
and be it 

“FURTHER RESOLVED: That the presi- 
dent or a vice-president and the secretary or 
assistant secretary of the corporation, be, and 
they are hereby authorized and directed to exe- 
cute and file in the proper offices, a certificate 
of the increase of capital stock and the num- 
ber of shares hereby authorized, and to do 
all things that may be essential to effectuate 
such increase of capital stock and the number 
of shares.” 

As ascertained by this examination, I here- 
by certify and report that the sum of $600,- 
000.00, representing an increase in capital stock 
of $300,000.00, and an increase in surplus of 
$300,000.00 was paid in cash to the company 
and by the company deposited in the Liberty 
Bank of Buffalo on various dates between No- 
vember 24, 1926, and December 29, 1926, as 
shown by Schedule C, annexed hereto, and 
that the entire said $600,000.00 was on Decem- 
ber 29 possessed by the company either in cash 
or securities, as appear to me from personal 
examination and from affidavit (marked 
Schedule A) annexed to this report, of the 
president and secretary of the company to the 
effect that the sum of $600,000.00, represent- 
ing the increase in capital of $300,000.00 and 
the increase in surplus of $300,000.00 has been 
paid in in cash and that the proceedings taken 
conform in all respects with the requirements 
of the statute. 

Respectfully submitted, 
Jack LavanHAR, Examiner. 

State of New York, County of New York, 
4333 
Charles L. Tyner and Vincent P. Wyatt, 
being duly sworn, depose and say and each for 
himself deposes and says: 

That the said Charles L. Tyner and the said 
Vincent P. Wyatt are president and secretary, 
respectively, of the stock corporation known 
as the Harmonia Fire Insurance Company of 
Buffalo, N. Y., and the said Charles L. Tyner 
and Vincent P. Wyatt do hereby severally cer- 
tify and declare under oath that the assets ex- 
hibited by them as the increased capital and 
surplus of the said company to Jack Lavan- 
har duly appointed by the Superintendent of 
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Insurance to examine the increased capital and 
surplus of said company, were on December 
29, 1926, bona-fide the property of the 
company and were on said date possessed by it 
in its corporate name and capacity in the aggre- 
gate amount of six hundred thousand ($600,- 
000.00) dollars in cash or securities and that 
no part of said increased capital and surplus 
has been withdrawn, pledged or in any way 
impaired, and that no part or portion thereof 
has been loaned or advanced to said company 
by any person, partnership or corporation for 
the purpose of being used as such increased 
capital and surplus, and that no part or por- 
tion thereof consists of money taken over or 
belonging to the present capital of the com- 
pany. 

Said deponents further severally depose and 
say that thirty thousand (30,c00) shares of 
the said increased capital stock have been sub- 
scribed for and taken in good faith by tie 
persons listed in Schedule “B,” annexed to this 
affidavit, and that the said persons who have 
subscribed for and taken such stock have paid 
the said Harmonia Fire Insurance Company 
for the stock so by them taken and subscribed 
for in cash at twenty ($20.00) dollars per 
share, in the amounts listed opposite their re- 
spective names in such Schedule “B,” annexed 
to this affidavit. 

Said deponents further severally depose and 
say that in accordance with the requirements 
of section 36 of the Stock Corporation Law 
all stockholders of record were duly notified 
of the proposed increase of the company’s cap- 
ital stock. 

And 
according to the best of their respective knowl- 
edge, information and belief, that there was and 
is no intenticn or design existing on the part 
of any person or persons whomsoever to with- 
draw any part or portion of the said increased 
capital and surplus, until the same is wanted 
for investment or to be otherwise legitimately 
used or appropriated to and for the sole and 
exclusive use and benefit of the said company 
in its corporate capacity, in strict conformity 
with the statute in such case made and pro- 
vided and that there is not any agreement, 
arrangement or understanding, either expressed 
or implied, made or existing between the said 
company or its officers, or any or either of 
them, and the stockholders, or any or 
either of them, or any other person or persons 
to the effect or import that the money paid in 
by any stockholder shall be loaned or returned 
to him or to any stockholder or any other per- 
son or persons for his or their use or accom- 
modation, on the hypothecation of stock of said 
company as security therefor, or upon any 
other securities, terms or conditions whatso- 
ever; and further, that the said company is not, 
nor are any of its officers, in any way, manner 
or form, pledged or committed to make any 
investment, loan or disposition of the said in- 
creased capital, or any part or portion thereof, 
which is not in strict conformity, in all respects, 
with the provisions of said insurance law of 
the State of New York. 

CuHarLes L, Tyner, President. 
Vincent P. Wyatt, Secretary. 


said 


the said deponents further severally say, 


said 








Thursday 








SCHEDULE B 
HARMONIA FIRE INSURANCE 
Subscriptions to New Capital Stock 


No. 

Subscriber Shares 
Wm. B. Nesbitt..... 37 
Mrs. Agnes L. Lester 15 


Floyd C. Conklin.... 15 


Elmer W. Fragd.... 15 
Addie Morse Long.. 8 
Jay D. Foster.... 15 
Elizabeth A. Dwelle.. 12 


J. Warren Greene.. 24 
Oscar E. Jackson.... 
Frank Braune 
Christine Braune . 
J. Hale Hodgman.. 
HS: (Smiever.....%.. 
Melvin H. Fuller.... 
Mrs, ©. J. tees... 
Fred M. 
John W. 
Robert W. 
John Honecker .... 
Cornelius N. Bliss.. 
Allen H. Dumont.... 
Ethel G. Tower..... 
A. May Helwig..... 
Caroline B. Knight.. 
Carl Parmelee 
C. W. Parmelee..... 
John Henshaw 


ee 


DBIWUWNMNOMNMOWOUTW=104 


Cs 
ost -1 


_ 


Mrs. Agnes F. Coke- 

PONG Clore pone sete s 15 
POS Se oC ee 5 
Mrs. Margaret H. 

POMNNR Coss nes. coos 1 
Mary B. Phillips... 30 
Joseph G. Henshaw.. 15 
Charles H. Bentel... 25 
Josie Bantel ........ 20 


Gus. A. Blumepreiter 30 
Harry Huntt ...... 8 
George P. Mang..... 8 
Louis S. Oppenheim. 22 
Mildred Schulte .... 37 
Charles A. Hulme.. 112 


Autrey G. S. Morris 23 
Sidney A. Siegel.... 8 
Charles G. Morgan.. 8 
Mrs. E M. Parmelee 7 


Harry ©. Lerrick... 45 
Amelia C. Cooper.. 30 
Grace E. Willis.... 9 
Charles L. Tyner.... 375 
Ethel McLean Kurth 300 
Dr. G. E. Kurth. 112 
Mrs. H. E. Thomson 45 
James T. Cronin. 7 
Miss Flo. G. Robers.. 7 
Mrs. E. L. Bayliss. . 3 
Estate of D. H. 
re 450 
P. U Oeaee. . cosa. 7 
Richard A. Foster... 5 
Elizabeth Ryan ..... 22 
Frank J. McFadden.. 38 
Mrs. A R. Gillet.... 75 
Frances A. Stradella 30 
Nor. B. Oppenheim. 15 
Benjamin Foster ... 150 
Albert L. Nash...... 300 
Blanche S. Alden... 8 
F. G. Raichle, Jr... 50 
Frank W. Fiske, Ma- 


rion Fiske & Shep- 
ered Kimberly, trust 60 


K. Agnes Daverin. 15 
Wm. V. Lewis..... 40 
John W. Boyd...... 30 
Chas. F. Fishback... 15 

Wachenheimer ... 30 
Frederick T. Case... 90 
Robert B. Knowles.. 30 
Chas. W. K. Shafer. 15 
Alp. S. Bachorowski. rf 
Mrs. E. M. Tyner.. 150 
Fred. S. Watkins... 15 
F. Sears McGraw, Jr. 75 
Mrs. Amalie Ascher. 15 
Edward F. Brown. 15 
| See, oS 22 
Oe, Ce: : 5 
Wm. Ives Washburn 450 
Lewis A. Rathbun.. 8 
Miss Alma Swanson 7 
Edward Ast ........ 15 
Anna R. Craney.... 5 
Louis W. Snider... 15 
Harris J Latta..... 75 
Arthur F. Herman.. 30 
J. Henry Longmaid.. 150 
Ge RS aes oe cs 75 
William H. Beyer... 22 
Charles W. — pe 7 
Fred. D. —- 15 
Thomas B. Ken 450 
Benjamin N. Holler 7 
Jone CRA ou eoc0 750 
Mrs. Eliz. Clafin.. 750 
Harvey W. Eaton. 38 
Elean. F. Buswell... 45 


E. W. Clucas & Co. 3,192 


“4 


——Paid in 


Capital 
$370.00 
150.00 
150.00 
150.00 
80.00 
150.00 
120.00 
240.00 
70.00 
80.00 
70.00 
30.00 
150.00 
150.00 
100.00 
30.00 
300.00 
750.00 
750.00 
4,500.00 
150.00 
70.00 
30.00 
150.00 
80.00 
70.00 
80.00 


150.00 
50.00 


10.00 
300.00 
150.00 
250.00 
200.00 
300.00 

80.00 


4,500.00 


70.00 
50.00 
220.00 
380.00 
750.00 
300.00 
150.00 
1,500.00 


500.00 


600.00 


150.00 
400.00 
300.00 
150.00 
300.00 
900.00 
300.00 
150.00 
70.00 
1,500.00 
150.00 
750.00 
150.00 
150.00 
220.00 
50.00 
4,500.00 
80.00 


31, 920.00 
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Surplus 


$370.00 
150.00 
150.00 
150.00 
80.00 
150.00 
120.00 
240.00 
70.00 
80.00 
70.00 
30.00 
150.00 
150.00 
100.00 
30.00 
300.00 
750.00 
750.00 
4,500.00 
150.00 
70.00 
30.00 
150.00 
80.00 
70.00 
80.00 


150.00 
50.00 


10.00 
300.00 
150.00 
250.00 
200.00 
300.00 

80.00 

80.00 
220.00 


450.00 
31,920.00 


Miss Marie d’Antignac 
Ne hat ow ata ceareee 25 


Maria Ad a ee 38 
Frank W. Alden... 67 
Addison D. Pardee.. 21 
Fr. EB. Seiwgiec...... 5 
Wm. D. Sippell..... 18 
Wm. D. Baldwin... 450 
Thico Finance Corp. 39 
John G. Price, Jr... 75 
Daniel & Evarts.... 38 
Rog. & Asche Inc... ao 
Harold S. Poole..... 38 
Chas. M.. Smith.... 10 

Be — De W. Ap- 
cracataeie cane ee 150 

J. or "Miller & Grace 
Matz Miller ..... 15 
George A. Ingols... 8 
Fred. R. Evans.... 105 
William Millar ..... 75 
SR Ss oy eee 15 
Miss. M. E, Denahy 15 
G W. Holmes Thomas’ 150 
Ina M. Burke...... 615 
Walla ORO Sic sacns uss 15 
Nellis B. English.... 60 
G, “ homson..... 60 


H. Prescott Beach... 45 


DOC EMD, noe 5:0:0:9's 75 
Riex: ©. Allens:...<:5's 201 
Albert B. Lyon..... 7 
Henry C. Ballow.... 63 
Edward F. Brown. 15 
a SS ee 15 
i a OE A a 15 
Frank. H. Goldsmith 37 


Willie Goldsmith .... 38 
Ysidro Pendas ... 12 


Miss Ruth Doughty 3 
Keren Osb. Warner 150 
Harold J. Hawkins.. 8 
Harry D. Gerke.... 15 
Miss Mary B. Mann. 15 
Edw. F. Stratton.... 30 


Alice W. Turnbull... 150 
William O. Weimar. 75 
Spencer Kellogg, Jr... 300 
Mrs. Lida W. Kellogg 150 
Edwin S. Edwards... 100 


O’Brian Potter & 

a Od nekian ce be ae 37 
David Lew ..<2:< 4: 38 
Max Salenick ..<6. 38 
Max: CORER oc ccs<: 96 
John A. Campbell... 37 
Kenneth Outwater .. 450 
Tucker Anthony Co. 30 
Caroline W. Fraser. 150 
Hirsch Lilienthal & 

iO es cea erecn se ee 150 
Chas. F. Coaney.... 75 
Otto J. Mayer.....; 30 
Ira A. Hawkins..... 7 
Fior. D.. Pilate... 3 
Wm. C. Wendt..... 10 
Milton Acker ...... 25 
Edw. D. Strebel. 75 
EE. xj; Wachenheimer 38 
Frank W. Fiske.... 45 


Lucinda S. Craine... 22 


David C. Maclay.... 8 
Malcolm W. Maclay 7 
a CRE. cc ken 1,050 
J. Irene Donovan.... 6 
Frank W. Marsh.... 75 
Sophia tue oss... 30 
Lucinda R. French.. 8 


Berne A. Pyrke.... 45 


Lewis L. Clarke.... 750 
Charles J. Moss.... 8 
Chas. H. Hanford... 150 
Didrich Finken ..... 45 
F. B. Bassett & Co. 51 
Frances M. Long... 9 
Hallgarten & Co..... 1,425 
Elizabeth Pendleton 150 
L:orace O. Jones.... 15 
Whitlaw Corp. ..... 300 
Chas. K. Beidenkopf 150 
Clar. A. Ludlum.... 450 
Bern. J. MacGarry.. 100 
WwW. HH. Powess: ..<%. 37 
Frank L. Babbott 900 
R. Town. Henshaw 150 
Mrs. H. B. Parker... 15 
ee Pa ae 100 
Wm. F. Decker..... 150 
Wm. J. .Tingue..;... 150 
Rez. W. Pressprich.. 127 
J. Eh. Céetete.t ss. 45 
Norb. P. Gatling.. 100 
Oe: OMMEE Seo tae 


100 
J. K. Rice, Jr. & Go. 2,015 
2 Howard Brown. 100 
Clarence R. Kelsey. . 225 


Chas. G. Meyer..... 1,500 
baz. C, Wales... +3. 60 
Nellie O. DuBois.... 75 
Mrs. Frances Mayer 90 
John O. Nalley...:.. 45 
Mrs. Effie Hubbard. 3 
J. Watson Burrows. 37 


R. V. S. Richmond.. 5 
Jer. J. Greilsheimer 8 
P.*.W: Cowan... ...'. 150 
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Of this amount the sum of 229.14 was paid on 
July 31, 1926, and the balance will be remitted 
before the end of January, 1927. 

A permanent bond record is kept 
gives ail the information required under the 


which 


The insurance department receipts indicated 
that the affidavits required of the assured had 
been filed in compliance with the law. 

As may be seen from Schedule “A,” attached 
Kimball’s affidavit, which is annexed 
hereto, the risks are located in various parts 
of New York State, chiefly outside the city 
limits, and consist entirely of insurance against 
loss or damage to property caused by fire or 
lightning, with the exception of five policies 
insuring against loss under “Use and Occu- 
The insurance covered dwellings and 
their contents on country estates, ice houses and 
their contents, grain elevators, chemical plants, 
bath houses, summer camps and country hotels. 


Monroe Flegenheimer, 10 Hanover 
Street, New York City 


E. R.. 0. Maltes....... 45 450.09 450.00 > : rross 2] sceints f 
Joe. 1. Moulton... 8 30.00 80.00 cent tax on gross premium receipts for 1926. 
F. Haines David... 75 750.00 750.00 The agents listed below were licensed under 
Miss M. C. Leib.... 5 50.00 50.00 > : ¢ 
| EO ear ae a 50.00 50.00 Section 137 lor the year 1920: 
F. L. Ludington.... 5 50.00 50.00 > ’ a e ~ 4 bees — 
Christina Michels 15 150.00 150.00 _Prask ms Hall & Co., 67 Wall igi New 
Steiner Rouse & York city; Warren H. Kimball & Co., 2 Lib- 
RIPOGGK oir neeot 150 1,500.00 500. T , : 
Miss - ita ve 1’300.00 eee erty street, New York city: Monroe Flegen- law. 
R. W. Pressprich & heimer, 10 Hanover street, New York city. 
Meee are 300 3,000.00 3,000.00 a ‘ ; are : ° 
Alva L. Dutton eae 150 1,500.00 1.500.00 The following information was obtained 
a EE. fi¢ee...... 5 5 5 ° : . - 
vay Kendall -&  Hoi- - aici 150.00 through examinations conducted in the officers 
TCS Tat cece 210 2,100.00 2,100.00 of the aforementioned agents: 
Mrs. E. C. Hudson 60 609.00 600.00 
OC. Bank... 15 150.00 150.00 to Mr. 
E. Howard H. Roth. 450 4,500.00 4,500.00 Frank B. Hall & Co., 67 Wall Street, New 
Ludwig F. Brauns.. 25 230.00 230.00 : 
Anthony LL. Franz... 6 60.00 60.00 York City 
William S. Gray.... 300 3,000.00 3,000.00 “his j ras license R 
Derid D. Gray... rr rape eee This corporation was licensed on August 1%, 
Harold G. Henoken.. 100 1,000.00 1,000.90 1925, and in that year and in 1926, did busi- 
Marion L. Roth..... 50 500.00 500.00 ‘ ¢ : 
hi CORALS 1,365 13,650.00 13.650.090 "ess as shown in the following summary : 
Fred. A. Hutchins. 80.00 "80.00 No. of 
Mrs. L. H. Baird... 15 150.00 150.00 -olici 
Claude Howland 7 70.00 70.00 docunas Police - P i Fe 
Wm. N. Bergan... 38 380.00 380.00 rocurec olicies remiums pancy. 
Jasper Marsh ...... 38 380.00 380.00 Written 1925 ..... 8 $86,850.00 $4,722.42 
Lee F. Dana & Alex. j Rate reductions .. 0 600.00 13.94 
G. Dana as _ joint ; gk ee <LI A 
tenants with the Net for 3035.... 8 $86,250.00 $4,708.48 
right of survivor- Written 1926 7 96,625.00 3,372.02 
ship but not as ten- : 5 SRS RS LT eae oe 
“ah a .. 370.00 — nO enee: 15 $182,875.00 $8,080.50 
Gerald E. Tyner.... 150 1,500.00 1,500.09 = . : 
a) ee vs Under the law the 3 per cent tax is due in 
30,000 $300,000.00 $300,000.00 


SCHEDULE C 
Deposits for Account of Increased Capital 
and Surplus Funds in Liberty Bank, 
Buffalo, New York 
ACCOUNT NO. 1 


Date Deposited Amount 
PRAVORURE SRE 5). ee Pods aed eats tae $3,220.00 
OP sey how's se sens chirck ie mene 2,980.00 
re a Aarrg RM erea et s 10,800.00 
ire -e ae v giral aes ac palace satay Site ahaha oes 2,760.06 
December Die: 5 tig aincoval sae ere ercencha aire 1,260.00 
Penis Wee wwie/en eaieig c 9 esis. $8 5,360.00 
| ey rrr ee ee ee ee 780.00 
: (anda caw pee iw dune eh eensenn 17,000.00 
ca dd) 6: did oak Bie eataiar a eim stain we a 9,260.00 
tL oe er sear Wee Minera EN Se 6,600.00 
1 1 idle SOW alba wreleaere balsas eae ea 10,060.00 
bs ORTON a CN Pn te Seton 7,040.00 
14 Rb, Wo NO arae Selb place ace Stareraia tone 12,240.00 
ARs « satereschs dotinetelaree ate ee eatae 97,180.00 
16 eee CT ee eee Oey 44,100.00 
1H Ris aisthiered sipretiae wavebineine uae 16,820.00 
Ea Stet teea etna ss aes teak 39,040.00 
Wer veces eect eessccccccecs 260,340.00 
o Riese 0) Gb okie oie ielaigh Brera Sao win OAs 9,980.00 
Pr igh ta) Moe Wile Vim ieieg alee ma ate G 37,300.00 
Beet cece secccsecncecens 16€.00 
= Se eee rd re oP ee 2,700.00 
ie: 6h 5) mow dW e Saas tre eae area 3,020.90 


$600,000.00 


SECTION 137 OF THE NEW YORK IN- 
SURANCE LAWS REPORTED ON 

An examination into the affairs of all licensed 
New York city agents operating under the pro- 
visions of Section 137 of the New York In- 
surance Law, was recently conducted by the 
insurance department. The report is dated 
January 18 and was filed on January 25, 1927 
The script reads as follows: 

As directed in appointment Number 6079, 
attached hereto, I have made an investigation 
into the affairs of all licensed agents located in 
the city of New York, operating under the 
provisions of Section 137 of the Insurance Law 
with the following purposes in view: 

First—To ascertain that the regulations set 
forth in Section 137 are being observed. 

Second.—To ascertain the names and loca- 
tions of the various companies or associations 
with which risks have been placed by said 
agents, and the names, and addresses of the in- 
dividuals or firms representing such companies 
Or associations. 

Third.—To verify the payment of the 3 per 


January and July on business written in the pre- 
ceding six months. The corporation had paid 
taxes amounting to $75.95 to W. L. Chambers, 
treasurer, Fire Insurance Salvage Corps of 
Brooklyn, 76 William street, New York city. 
As the total tax amounts to $242.41, there was 
a balance due to $166.46. Mr. E. S. Benfield, the 
vice-president stated that this was the result of 
a misunderstanding, which has been cleared up 
during the course of this examination, and a 
check for the balance was sent to Mr. Cham- 
bers on January 13, 1927. 

The entire business consisted of insurance 
against damage by fire or lightning, on prop- 
erty located in amusement parks in Kings and 
Queens counties, New York. 

An examination of the receipts issued by the 
Insurance Department at Albany shows that 
the affidavits required of the assured were 
property filed. 

The corporation has not kept a record giv- 
ing the information required by law, but will 
have such a record made covering previous 
business and will enter therein all future trans- 


actions. 

Schedule “A” attached to an affidavit signed 
by Mr. Benfield, which is annexed hereto, 
shows the transactions in detail. 


Warren M. Kimball & Co., 2 Liberty 
Street, New York City 
Mr. Kimball was licensed under Section 137 
more than twenty-five years ago. The follow- 
ing statement summarizes the business trans- 
acted through his office for the year ending 
December 31, 1926: 





No. of 
Poliices Amount of 
Procured Policies Premiums 
Written «00:0 c4- 44 $1,030,590.00 $9,532.53 
Cancellations & rate 
reductions ...... 165,000.00 343.11 
INGE & KiaSeiecs 42 $865,590.00 $9,189.72 


The 3 per cent tax amounted to $275.69, pay- 
able as follows: 


Firemens Association of the State of N.Y. $193.93 
Fire Insurance Salvage Corps of Brooklyn.. 55.44 
Fite. Patrol-:of New Yotliice. sco cwustcedsce 26.32 

275.69 


Mr. Flegenheimer secured his license in 1926 
and states that up to the present he has been 
unable to make connections with parties desir- 
ing to place insurance under this section. His 
entire business was the placing of one policy 
as shown herewith: 


No. 
Policies Amount of F 
Procured Policies Premiums 
WHERE 6 cas cnawes 1 $2,000.00 $27.00 


This policy was taken out to cover a stock 
of fur garments against fire damage in the City 
of New York, as shown in greater detail in 
Schedule “A,” attached to Mr. Flegenheimer’s 
affidavit. Mr. Flegenheimer has not opened a 
permanent record giving the information re- 
quired under Section 137, but will do so in the 
future. There will be a tax of $.81 payable to 
the Fire Patrol of New York, W. L. Cham- 
bers, treasurer, 76 William street, New York 
city. The affidavit of the assured was filed as 
required. 

Below is a summary of all the business trans- 


acted under Section 137 in 1926: 


No. of Amount 
Policies of ; 
Procured Policies Premiums 
Wetem ccc us 52 $1,129,215 $12,931.85 
Canceled ©. 00:56 2 165,000 343.11 
INGEs. 2s 4ceces 50 $ 964,215 $12,588.74 


The total taxes paid or payable for 1926 are 
as follows: 


Fire Patrol and Salvage Corps in New York 
$183.73 


and Brooklyn .........+--seeeeerees see 
Firemens Association of the State of New 

VOR. hiesincecacdaceecqdscmcas tater nnees 193.93 

Toth. «cc ccccspesdiaccecdatsavnnddegiees $377.66 


In addition to the State tax on premiums 
there is also a 3 per cent tax levied by the Fed- 
eral Government under the was revenue act of 
1921. This tax is paid by means of stamps which 
must be affixed to each policy taken out in a 
foreign company on fire and marine risks. In 
some offices both of these taxes are charged to 
the assured and in others, the agent pays the 
State tax out of his commission and the un- 
derwriters usually pay the federal tax. 

Respectfully submitted, 
THEOD*RE BANTA, Examiner. 
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SETTLEMENT OF CLAIM 


Toffenetti vs. Mellor et al. 
Supreme Court of Illinois 


153 Northeastern Reporter 744 


If the adjuster prepares the proof of loss 
and inserts therein a provision that payment 
of the claim to the local agents of the com- 
pany shall be a settlement of the claim, such 
agreement is not binding on the insured 
where the local agents were not employed to 
collect claim for insured and the adjuster was 
not empowered to bind said local agents to 
pay the claim. 

The plaintiff-appellee had instituted a suit in 
the municipal court of Chicago against the 
defendant appellants, wherein a verdict was 
entered in favor of the former party and from 
which the present action is an appeal to the 
Supreme Court of Illinois, the appellant court 
having previously affirmed the judgment of the 
trial court. 

It seems that the appellee’s claim was based 
upon an insurance contract whereby the ap- 
pellants insured the appellee against loss of 
rents of certain premises in the city of Chi- 
cago. While the appellants did not deny the 
issuance of the policy or the loss of the fur- 
nishing of the proofs of loss, they did, how- 
ever, allege in defense that the plaintiff in its 
proof of loss had agreed that the company 
might make the settlement of the claim to one, 


W. W. Barton & Co. and that Barton 
& Co. might make settlement with Duffin 
& Co., which settlement would be a dis- 


charge of defendant’s liability under the claim. 
The company had paid the amount due to Bar- 
ton & Co. which in turn had paid the 
amount to Duffin & Co. and the defend- 
ant now contends that they are discharged of 
their liability. Duffin & Co., however, 
failed to make the payment to the appellee 
and the point in issue is whether or not pay- 
ment made to Barton & Co. and by Bar- 
ton & Co. to Duffin & Co. will release 
the insurance company from its liability under 
the policy. 

From the evidence it appears that the plain- 
tiff-appellee did not fill out the blank proof of 
himself but took to the adjuster 
who made the insertions and who thereupon 
told the plaintiff that he would have to sign 
the particular proof of loss if he wished to 
collect his claim. The proot of loss which the 
plaintiff signed contained, amongst various 
other things, the following clause: “I hereby 
make claim upon the insurers hereunder in the 
BUM OL Ss 05 ow. in full and final settlement of 
loss and/or damage referred to, and hereby 
authorize Messrs. W. W. Barton & Co. to 
collect this claim, and I agree that settlement 
in account with them and by them with Messrs. 
Duffin & Co. shall be a sufficient discharge to 
the underwriters and Messrs. W. W. Barton 
& Co.” 


loss same 





This proof of loss was dated May 2 and 
was retained by the adjuster, the plaintiff-ap- 
pellee retaining the policy. 

The plaintiff’s case is clearly established un- 
less payment in harmony with the provisions 
contained in the proof of loss constitutes a 
valid legal defense. It is contended on the 
part of counsel for the insured that the pro- 
vision contained in the proof of loss regarding 
settlement with Barton & Co. was purely 
gratuitous on the part of the plaintiff and was 
made solely for the benefit of the company 
without consideration and, ergo, is not binding 
on the appellee. The trial court held that this 
contention was correct and the supreme court, 
in affrming that holding, states in part: 

“Neither Duffin & Co. nor Barton & Co. 
were employed by appellee as agents, brokers, 
or otherwise to collect this claim. When ap- 
pellee signed the proof of loss it did not con- 
stitute a contract between the parties that the 
money should be paid to Barton & Co. for 
Duffin & Co. There was not at that time any 
contract, other than the policy of insurance, that 
the money should be paid at all. The adjuster 
was not authorized to bind appellants to pay 
the claim. The proof of loss particularly 
stated that the preparing of the same by the 
adjuster was not a waiver of any rights of ap- 
pellants. The adjuster was required to make 
a recommendation to the insurer in London, 
England, as to the allowance of the claim, but 
no one in this country had authority to allow 
it or to bind the insurer as to the amount to be 
allowed, but the proof of loss, with the recom- 
mendation of the adjuster, was subject to the 
approval of the insurer in London. Even after 
the approval of the claim the authorization was 
not a contract, as it was not binding on ap- 

pellants. They could, if they saw fit, notwith- 
standing this statement, acquit themselves of 
liability by paying the money themselves di- 
rectly to appellee or by paying it to him through 
the medium of some bank or other agency. It 
did not constitute a novation, as it lacked the 
requisites of a novation. There was not mu- 
tual agreement among all the parties concerned 
for the discharge of a valid existing obligation 
by the substitution of a new valid obligation, or 
a like agreement for the discharge of the 
debtor to his creditor by the substitution of a 
new creditor. The debt from appellants to 
appellee was not extinguished thereby, and it 
does not appear from the evidence that Duffin 
& Co. ever knew of it and agreed to become 
personally liable to appellee for the debt.” 

“A valid obligation to pay can only be de- 
feated in a court of law when the evidence 
shows payment or a valid release of the ob- 
ligation. A valid release must be based upon 
a consideration before it can be efficacious in 
a court of law. Where the promisor receives 


no benefit and the promisee suffers no detri- 
ment, the whole transaction is in its nature a 
nudum pactum.” 


36 


WHAT THE RECENT CASES HOLD 

Where the provisions of a fire insurance 
policy suspended insurer’s liability during the 
non-payment of past due premiums and also 
permitted the company to sue for the premiums 
then due, an attempt by the company to collect 
the premiums after the loss had occurred dur- 
ing suspension does not waive forfe’ture or 
reinstate the policy as of the time the loss took 
place. (Hartford Fire Ins. Co. vs. Jones, Sup, 
Ct. of Ala., 110 Southern Reporter 30.) 

Even though the amount awarded by the jury 
was ascertained on the basis of conflicting testi- 
mony, interest may be given on the amount the 
jury found was due. (Aetna Ins. Co. vs. Solo- 
mon, et al., Supreme Court of Arkansas, 287 
Southwestern Reporter 1000.) 





An insurance company cannot claim that it 
did not consent to an assignment of interest in 
the fire policy, where the company knew that 
its agent had signed his name to such assign- 
ment and acquiesced in such action on the part 
of the agent. (Home Fire and Marine Ins. 
Co. of Calif. vs. Ball, et al., Court of Appeals 


of Ky., 287 Southwestern Reporter 555.) 





A filing of a mechanic’s lien against the 
property is not considered such a change in 
interest, title or possession as will avoid a fire 
policy. Furthermore it is immaterial whether 
or not the insured informs the company of an 
attachment levied on the building for less than 
$400, where the building is insured for $3,500, 
especially where the agent’s testimony shows 
that he would have issued the policy even 
though he had known of the attachment. 
(Queen Ins. Co. of America vs. Cummins, et 
al., Court of Appeals of Ky., 287 Southwestern 
Reporter 896.) 


Where the company ordered a fire policy can- 
celled having the consent of the insured thereto 
and through a mistake the new policy which 
was supposed to be issued by the local agents 
was returned to the agents and the insured re- 
tained the cancelled policy, the company is not 
liable for loss. Furthermore, where the policy 
is stamped “cancelled” and sent to the head 
office by mistake, the company is liable for loss 
thereafter, because as there was no meeting of 
minds in the cancellation, the policy is still in 
full force and effect. (Richmond Ins. Co. vs. 
Zettwoch, et al, Court of Appeals of Ky., 287 
Southwestern Reporter 964. 





Where the policy covers both contents and 
building and because of want of title in the 
building increasing the hazard is void as to the 
building, it is also void as to the contents, for 
the risk on the contents is inseparable from 
the risk on the building and the policy cover- 
ing both is not severable. (Ohio Valley Fire 
and Marine Ins. Co. vs. Skaggs, The Court of 
Appeals of Ky., 287 Southwestern Rep. 960.) 
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Insurance Stocks 





The 


following quotations, as of Feb. 21, 


1927, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTATOR will endeavor to give to any cor- 
respondent whatever information may be de- 


sired. 


It can be readily understood that these quo- 


tations are not firm, 


due to the fluctuation of 


the market and are only intended to indicate 


the activity of their trading: 


Alliance Fire 

Wheeler & Co, Phitig.. .6cccciscscccs 
Agricultural Ins. Co. 

Arthur Atkins & Co., N. Y 
American Alliance 

Custis & Sanger, N,V... ccccaccs 

Cinton Gripert, N.Y... cc cscineee 
American Ins. of Newark 
Asthur Atkins & Co., Ni Vo. cc. ccc. 
American Surety 

SGUBeONE GMDEEE, IN. Y= 6\s/ 5/4. 0.0.2 65:0 « 


Cantis & Gomes, IW. Wo enc cccccvce 
Bankers & Shippers 
Grmssom Garmere, 6. Yo ices ciececns 
Curtis & Sazuger, IN. VY . oc. cccccus 
Camden Fire 
Cimton Gribert, NW. Vo... ciccccsee 
Arthur Atkins & CO Wy Wis nae sae 
Carolina Insurance 
Arthur Atkins & Co., N. V... 06606 
LE. Rice, Ir., & Co., We Yi ec ccces 
City of New York 
Cinton Galbert, N.Y .......0ces600 
Continental Ins. Co. 
Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford Cae Pine rete 
Clinton Gilbert, N. Y............. 
J. K. Rice, Jr., & A 1, | Ge 
Federal Ins. 
Curtis & Sanger, Ni WV... s 6scccse ee 
— Union Life 
A. & J. Frank Co., 
*Fidelity Phenix 
Lewis & Co, Hartford... i.ecccess 
Arthur Atkins & Co., 
Chuton Gribert, Ni. ....0. 060s e020 
J. K. Rice, Jr., ’& a. 
Fidelity & Casualty 
Clinton Gilbert, N. V........0000s 
Fire Association of on 
Wheeler & Co., 
Clinton Gilbert, nN . Ere 
Firemens Ins. Co. of ig 
Arthur Atkins & Co., N. Y........ 
Franklin Fire 
Arthur Atkins & Co., 
Clinton Gilbert, N. Mero eee 
Glens Falls 
Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford............ 
Globe & Rutgers 
Arthur Atkins & Co., 
Curtis & Sanger, N. ered i: 
Lewis & Co., Hartford............ 
Clinton Gilbert, BS icine soa arewite 
Great American 
Arthur Atkins & Co., N. Y........ 
Clinton Gilbert, N. + a 
J. K. Rice, Jr., ’& Co. A ae 
Hanover Fire 
Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford. ..0...60 600% 
Clinton Gilbert, Ne eS ere 
armonia Insurance (New _ 
J. K. Rice, Ie... & Co., N. Y. Dee 
Curtis & Sanger, NI chives a ae.cee 
Home Insurance 
Lewis & Co., Hartford............ 
Clinton Gilbert, MIE Git Sas cca ao 
JK. Rice, We. & Co. N.Y... .... 
Arthur Atkins & oS . Se. 
Homestead 
J. K. Rice, Jr., & Co., be ae 
International Co. of St. Lou's, Pfd. 
A. & J, Frank Co., Cincinnati... ... 
_ Southern Life 
.& J. Frank & Co., Cincinnati.... 
Petal Co. of North America 
Henis & Co.. Hartioed.... <i cc onc 
Wheeler & ON: a a aoe 
Insurance Securities Co., Inc. 
Union Indemnity Group) 
Gilbert Elliott & Co., N. 
Maryland Casualty 
Cc ELS: Sastmee. DE, M5. 55s oa. 0(si0:e' 
Lewis & Co., Hartford............ 
Missouri State Life 
A. & J. Frank Co., 
Clinton Gilbert, N.Y 


Cincinnati...... 


191 
190 


40% 
41 


Offered 
53 


295 
295 


16 
16 
37 
Be 3 
295 
13914 
141 


140 
140 


30 
97 
96 
97 
37 
158 


53 
54 


222 


196 
200 


424% 
43 
1550 
1550 
1550 
1530 
311 


315 
314 


101 
105 





Bid 

Na/ional Surety 

Curtis & Sanger, N. Y............ 237 

Lewis & Co., Hartford.......... 238 
National Union Ins., Pittsburgh 

Clinton Gilbert, N. Y............. 210 
New Jersey Fire Insurance 

Arthur Atkins & Co., N. Y........ 38 
New York Cas. 

Arthur Atkins & Co., N. Y........ 86 

Lewis & Co., Hastiord . ...o. cncesss 87 
Niagara Fire 

Arthur Atkins & Co., N. Y........ 243 

Lewis & Co., Hartford............ 243 
Northern Ins. 

Arthur Atkins & Co., N. Y........ 282 

Citon Giltert, N.Y o.6 505s ecsines 285 
Ohio National Life 

A. & J. Frank & Co., Cincinnati... . 34 
Pacific Fire 

Chto Gilbert, No Yo. o 6 cc cecus 90 
Preferred Accident 

Chmiton Gilbert, No We occ seks isces 440 
Stuyvesant 

Frthur Atkins & Co., N. Y........ 180 

Lewis & Co., Hartford. .....0..0- 180 
Security of New Haven 

Clinton Gilbert, N. Y............. 89 

Lewis & Co., Hartford .........00- 90 
U. S. Fire 

Citnton Gilbert, N.Y... 02656 ccce 180 

Arthur Atkins & Co., , : See eee 17 

J. K. Rice, Jr., & Co., : ere 180 
U.S. Merchants and Shigners 

Arthur Atkins & Co., N. Y........ 255 

Curtis & Samger, N. Y............ 260 

Clinton Gilbert, N. Y. Pace ks ccde wile 262 

Victory Ins. 

Wheeler & Co., Phila............. 21 
Westchester Fire 

Arthur Atkins & Co., N. Y........ 42 

J. Ee. Ries, Ve, & Ca, Nu. ccc 42 

Clinton Gilbert, We Wk oth vodansc 41 

HARTFORD STOCKS 

*Aetna Casualty and Surety 

Conning & Co., Hartford.......... 730 

Roy T. H. Barnes & Co., Hartford.. 730 

Markham & Company...........- 730 

Lewis. & Co., Hartford. ........... 730 
*Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 500 

Markham & Company............ 500 

Roy T. H. Barnes & Co., Hartford.. 500 

Lewis:& Co., Hastiord. ......0.¢¢+ 500 
*Aetna Life Stock 

Conning & Co., Hartford.......... 570 

Markham & Company............ 570 

Roy T. H. Barnes & Co., Hartford.. 560 

Lewis & Co., Hartford............ 570 
Aetna Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 570 

Markham & Company............ 570 

Lewis & Co., Hartford « .........0002 565 
Automobile Insurance 

Conning & Co., Hartford.......... 240 

Markham & Company............ 240 

Roy T. H. Barnes & Co., Hartford. . 240 

Lewis & Co., Hartford............ 230 
Conn. General Life 

Conning & Co., Hartford.......... 1590 

Markham & Company............ 1590 

Lewis & Co., Hartford............ 1585 

Roy T. H. Barnes & Co., Hartford.. 1590 
*Hartford Fire 

Conning & Co., Hartford.......... 500 

Markham & Company............ 500 

Roy T. H. Barnes & Co., Hartford.. 505 

Lewis & Co., Hartford............ 500 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 640 

Markham & Company............ 640 

Roy T. H. Barnes & Co., Hartford. . 640 

Lewis & Co., Hartford .....ccsccoes 640 
National Fire 

Conning & Co., Hartford.......... 745 

Markham & Company............ 745 

Roy T. H. Barnes & Co., Hartford. . 745 

Lewis & Co., PATGIGGs 2 cicvceccuce 740 
*Phoenix Insurance 

Conning & Co., Hartford.......... 538 

Markham & Co., Hartford......... 538 

Custin & Gemeet IN. Bicccccccsnsss 530 

Roy T. H. Barnes & Co., Hartford. . 538 

Lewis & Co., Hamtlord.....<.cccee 535 
Travelers Insurance 

Conning & Co., Hartford.......... 1145 

Markham & Co., Hartford. . : 1145 

Roy T. H. Barnes & Co., Hartford.. 1145 

Lewis & Co., Hastie’ . ..... e600 1150 

*Stock dividend. 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston. . 81% 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 16 


Boston Insurance 
Arthur Atkins & Co., N. Y........ 


37 


Offefed 


98 


460 


188 
188 


93 
93 


185 
185 
186 
265 


268 


Chas. A. Day & Co., Inc., Boston. . 500 
Lewis & Co., Hartford............ 495 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
be Pre OE rte 95 ease 
COMM 2 ose te wccdenewedee 285 wae 
Columbian National Life Ins. Co. 
(Rights) 
Chas. A. Day & Co., Boston....... 25 35 
Columbian National Life Ins. Co. 
(Ex-Rights) 
Chas. A. Day & Co., Inc., Boston... 205 215 
Conveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 100 
Mass. Bond & Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 280 290 
Mass. Title Ins., Pfd. - 
Chas. A. Day & Co., Inc., Boston. . 45 55 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston. . 345 365 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston. . 270 
Providence Washington 
Arthur Atkins & Co., N. Y........ 348 358 
Chas. A. Day & Co., Inc., Boston. . 340 360 
Springfield Fire & Marine 
Chas. A. Day & Co., Inc., Boston. . 515 
United Life & Accident Insurance 
Chas. A. Day & Co., Inc., Boston. . 46 


A REVIEW OF THE MONTH — 

The upward trend in fire insurance securities 
so noticeable in January continued uninterrupted 
throughout the month of February. Some of 
the stocks that participated in the advance were: 
Boston, Carolina, City of N. Y., Continental, 
Franklin, Hanover, Home, Phoenix, Stuyvesant. 

A financial service of some repute believes 
1927 will be a year of unparalleled stock mar- 
ket activity. Their faith in a continued upward 
trend is based on the fact that the only channels 
offering profitable employments for the vast ac- 
cumulations of the American public are the 
stock markets. Other possible, but highly im- 
probable, sources are real estate and commodi- 
ties. The real estate bubble in Florida was 
punctured, and temporarily at least closes that 
field. Speculation in commodities does not 
usually occur in declining commodity markets, 
which eliminates the second possibility. With a 
slight recession in the business tide to further 
ease the money markets, the question arises, 
will the stimulus of easy money be sufficient to 
lift still further the average level of stock 
prices? If it is it will probably carry insurance 
stocks along with it. 





Hartford Insurance 


Stocks 


We specialize in Hartford Insur- 
ance Stocks and recommend the 
purchase of Aetna Life Insurance 
Company at present prices. Analy- 
sis of this Company sent on re- 
quest. 


MARKHAM & COMPANY 
Insurance & Bank Stocks 


15 Lewis Street 
Hartford, Conn. 
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Recent 





Fire Company Happenings 








The Aetna (Fire) Insurance Company of 
Hartford, Conn., has elected Arthur P. Day, 
vice-chairman of the board of the Hartford- 
Connecticut Trust Company, to membership 
on the board of directors to succeed Morgan 
B. Brainard, president of the Aetna Life, 
who declined to additional term. 
At the election of Secretary W. 
Ross McCain was elected vice-president and 
secretary, and Assistant Secretary J. Ross 


Stewart was elected secretary. 


serve an 
officers, 


On February 9, William L. H. Simpson, 
president of the American & Foreign In- 
surance Company of New York, N. Y., died 
at the Lenox Hill Hospital following an 
operation. Mr. Simpson was also United 
States manager for the British & Foreign 
Marine Insurance Company, Reliance Ma- 
rine Insurance Company and the Ocean 
Marine Insurance Company. 

The American & Foreign Insurance Com- 
pany was licensed last month by the Massa- 
chusetts Insurance Department to write fire 
and marine lines with Fields & Cowles of 
40 Broad Street, as Boston agents. 

The company, which heretofore has con- 
fined its activities on the Pacific Coast to 
the issuance of marine lines, will hereafter 
write fire business as well, according to H. 
R. Burke, its Pacific Coast manager. 


Lawrence E. ‘Falls, assistant secretary of 
the American Insurance Company of New- 
ark, New Jersey, was elected vice-president 
at the annual meeting of the board of di- 
The vacancy in the assistant secre- 
Lindsay 


rectors. 
taryship has been allotted to S. F. 
of the improved risk department, who will 
assume charge of the southern department. 


The Automobile Insurance Company of 
Hartford, Conn., has received $67,672 from 
the Bureau of Internal Revenue at Wash- 
ington, D. C., as a refund on last year’s 
income tax. 

The Carolina Insurance Company, Wil- 
mington, North Carolina, which is a sub- 
sidiary of the Home of New York, has 
increased its dividend rate from 6 per cent 
semi-annually to 7 per cent semi-annually. 

The Excelsior Insurance Company, of 
Syracuse, New York, which is now operat- 
ing in Illinois, Iowa, Michigan and Ohio, 
has recently applied for membership in the 
Western Union. 


The Fireman’s Fund Insurance Company, 
of San Francisco, California and the Home 
Fire & Marine Insurance Company of San 
Francisco, have appointed Charles A. 
sickerstaff, joint manager of the southern 
department with Edgar T. Gentry. F. A. 


Sewell, agency superintendent has been 
made assistant manager and R. W. Michael 


has been made superintendent of agencies. 


The Great Lakes Insurance Company of 
Chicago, Illinois, has reinsured its Connect- 
icut, Massachusetts and New York business 
(except Buffalo) with the Globe & Rutgers 
Fire Insurance Company of New York, 
N. Y. 

At the annual meeting of the board of 
directors of the Grocers Mutual Fire In- 
surance Company of Springfield, Illinois, H. 
F. Duesing of Youngstown, who has been 
vice-president and director for the past 
twenty years, was elected to the position of 
secretary-treasurer to fill the vacancy caused 
by the recent death of William H. Cook. 
At the same time M. J. Frank of Springfield, 
was elected assistant secretary-treasurer. 

Paul Nichols has been appointed an ad- 
juster for the Home Fire Insurance Com- 
pany of Little Rock, Ark., with headquarters 
at Little Rock. 

The Home Insurance Company of New 
York, N. Y., announces the appointment of 
Arnold Grasse and Leonard Peterson to the 
position of manager and assistant manager 
of the improved risk department at the 


home office. 


L. P. Stewart has been elected president 
of the Hurst Home Insurance Company of 
Millersburg, Kentucky to succeed the late 
John G. Blair. 


The Independence Fire Insurance Com- 
pany, Philadelphia, Pa., announces the ap- 
pointment of Theodore L. Sogard to the 
position of assistant treasurer. 

John E. Huhn, treasurer of the Liberty 
Fire Insurance Company of Louisville, Ky., 
has been elected president to succeed A. R. 
Winkler, who assumes the position of chair- 
man of the board of directors. 


Gilbert Kingan has been appointed agency 
secretary of the London & Lancashire In- 
surance Company of London and the Law, 
Union & Rock Insurance Company of Lon- 
don. He has also been elected a vice-presi- 
dent of the Orient Insurance Company of 
Hartford, Conn. Robert W. Thomas, Jr., 
was made agency superintendent of the 
London & Lancashire and the Law, Union 
& Rock and was elected assistant secretary 
of the Orient. 


E. E. Cole, Jr., and J. F. Guinness have 
been made vice-presidents of the National 
Union Fire Insurance Company of Pitts- 
Pittsburgh, Pa. 


38 


The Connecticut, Massachusetts, Missourj 
and New York business of the Netherlands 
Insurance Company, The Hague, Holland, 
has been reinsured in the Globe & Rutgers 
Fire Insurance Company of New York. 

The Northern Insurance Company of New 
York, N. Y., has received its certificate of 
authority from the State Insurance Depart- 
ment of Texas to do business in that terri- 
tory. John S. Alderhoff has been appointed 
agent. 


The North American Insurance Company 
of Texas, Austin, Texas, is in the process of 
liquidation, its liability having been re- 


insured. 


The Northern Assurance Company of 
London, England, will, some time next 
month, move its western department from 
Chicago, Illinois to New York, N. Y., with 
offices at 80 John Street. 

N. R. Shalfant, assistant secretary of the 
Ohio Farmers Insurance Company of Le- 
Roy, Ohio, has been compelled to resign his 
position as manager of the farm department 
due to ill health. D. W. Crane, the com- 
pany’s secretary will take over Mr. Shal- 
fant’s duties. 

The Palmetto Fire Insurance Company of 
Sumter, South Carolina, which recently 
withdrew from the State of Tennessee, has 
been licensed in New York. 


The Philadelphia Fire & Marine Insur- 
ance Company of Philadelphia, Pa., has 
elected P. W. Clark, E. H. Horter, G. B. 
Lucas, E. W. Johnson, L. C. Lewis and A. 
C. Shaffer to the position of assistant secre- 
taries. C. L. Clay was at the same time 
elected assistant treasurer. 


F. Minot Blake and Francis C. Hatfield, 
has been elected to the directorate of the . 
Phoenix Insurance Company of Hartford, 
Conn. 


C. W. Gerwig has retired as president of 
the Republic Fire Insurance Company of 
Pittsburgh, Pa., after thirty nine years of 
service. He was subsequently elected presi- 
dent emeritus. Edgar C. Gerwig was 
elected president, Henry J. Lotz was elected 
vice-president and N. A. Weed was re- 
elected secretary of the company. 

At the annual meeting of the board of 
directors, L. W. King was elected assistant 
secretary of the St. Paul Fire & Marine 
Insurance Company, the Mercury Insurance 
Company and the St. Paul-Mercury Indem- 
nity Company all of St. Paul, Minnesota. 








